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Bradley's reputation for quality in hardwood and 
pine lumber products has been achieved by constant 
refinement. As each refinement has proven its worth 
in use, it has been added to Bradley's standards of 
manufacture. 


Stepped up production for war has not changed this 
practice. Notwithstanding the increased stress on 
plant and personnel imposed by the urgency of war, 
Bradley standards are being maintained. Thus, the 
heavy percentage of Bradley's total output now going 
into military needs not only qualifies under Gov- 
ernment specifications, but at the same time includes 
the extra value of Bradley’s advanced manufacturing 
standards. 


These standards have been developed over a period 
of many years. They are the tangible, value-giving 
evidence of Bradley's purpose to supply each buyer 
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with a better product... they are responsible for the 
sustained loyalty of Bradley’s long-time customers. 


Military needs come first for the duration. While dis- 
charging that obligation to the nation, Bradley is 
continuing its efforts towards still further betterment. 
In that, it is discharging a self-imposed obligation 
to its customers of the future, those who will once 
more look to Bradley products as the Standard of 
Comparison when peacetime business returns. 
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Manufacturers of Hardwood Flooring, 
Timber, Mouldings, Lumber, Specialties 
and Arkansas Soft Pine Products. 
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Metal Needed Jor Lumber Production 





‘Lumber for Victory!’ is the cry from all quarters, and pressure for more and 
more production becomes heavier almost daily as war needs increase, and as 
wood resumes its former uses, and serves effectively in many new fields. 


As pressure mounts, however, voluntary aid to the manufacturers from various 
restriction and limitation groups in Washington is notably lacking. That is prob- 
ably because most of them do not and perhaps cannot be expected to under- 
stand the production problems of lumber manufacturers, and do not understand 
in what way a little steel can be made to produce much more lumber than is now 
coming from the mills. If the small amounts of steel needed were provided, in- 
creased lumber output would come much closer to solving the lumber shortage 
problem, and in addition would provide lumber to save many times the amount 
of steel invested in increased lumber production. 


That is where the lumber manufacturer comes in. If he makes an application 
for priority equipment and has it turned down, he should, as a patriotic duty, 
press his case by presenting the evidence that will establish what he wants as a 
war economy measure. 


An example is offered in the case of numerous obsolete dry kilns. In most 
cases no additional structural steel is needed to modernize them. They do need 
up to date fans and control devices requiring an almost infinitesimal amount of 
metal. Thus, a manufacturer who knows that a little equipment of this kind ap- 
plied to an old dry kiln will greatly increase his production facilities should not 
stop with merely making an application for equipment. In the tangled maze that 
besets every official in Washington such an application is likely to be judged in 
light of an arbitrary, blanket rule, and denied in routine form. It should be 
backed with evidence and followed through persistently until it gains the recog- 
nition it is entitled to as a measure that will step up lumber production—so nec- 
essary to winning the war at home and abroad. 
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BUILDINGS 2 Aeccll ane Asay 


To shelter his huge and growing army Uncle Sam 
has become the world’s greatest builder. 

Supplying the hardware for hundreds of thousands 
of doors and windows is one of our tasks in this tre- 
mendous war building program. 

Because of the importance of this work, it must come 
first. In order for us to supply you with the hardware 


you need, it is necessary that you furnish your jobber 


with the data he needs in order to get the goods for you. 


The Stanley Works, New Britain, Conn. |STANLEY 
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Each State now has a State tire 
representative of OPA who may be 
called upon by truck operators and 
other users of tires for advice and help 
in handling tire rationing problems and 
regulations. Newspapers in some city 
streets being delivered to stands by 
horse-drawn wagons with steel tired 
wheels. One newspaper trying out 
steel tired wagon wheels on rear of 
motor trucks. If prove OK may try 
on front. 


Furniture Branch of WPB has 
called attention of lumber manufactur- 
ers of need of manufacturing more 
articles of wood. In list are shelving, 
ice boxes, wash tubs, shipping contain- 
ers, pails, stirrup pumps, trailers, and 
truck and bus bodies. 


Order M-136 limiting paint pack- 
aging to cans smaller than one gallon 
refers to blackplate cans and does not 
apply to cans made of tinplate or terne- 
plate which manufacturers have in 
tock. Tinplate or terneplate cans 
manufactured or in process of manu- 
acture before July 1 can be used. Total 
rea of cans made of all three materials 
1 1942 must not exceed area of cans 


ised in 1940. 


Wasted spray paint recovery and 
eclamation to salvage about 100 mil- 
‘ion pounds of essential chemicals has 
heen requested of manufacturers by 
\VPB. Waste from spray paint booths 
which precipitates as sludge is one of 
best sources of recovery of wasted 
chemicals. 


Conversion of oil burning to coal 
burning heating units has been meas- 
urably helped by priority assistance for 
manufacture of coal grates. Now being 
produced in quantity and advertised 
nationally. 


Insulation of homes is being urged 
hy various public and private agencies 
as a fuel conservation measure. Insula- 
tion, fuel and storm sash can and 
should be sold as a package this fall. 


Development of standards which 
will save materials, make fuller use of 
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GUIDE POST 


production facilities, and make price 
control more effective by pegging price 
to quality will be spurred by a new 
contract between government and 
American Standards Association. 


Rumor afloat that simplified PRP 
form is being worked out for smaller 
companies who consume less than 
$5,000 worth of critical metals per 
quarter. Present form too complicated, 
inspires veteran accountants to chew 
the carpet. New form said to rest on 
over-all dollar valuation basis. Buyer 
will be authorized to purchase given 
amount measured in dollars, which he 
may select from list of scarce materials. 
Form known to be in the works, prob- 
ably effective about October 1, if issued 
at all. 


WPB announced L-121 does not 
freeze high quality, thick stock known 
in the trade as “Clears” or “Thick Fin- 
ish” of any species of softwood in sizes 
three inches or thicker. Clears and 
Selects in these thicknesses not gen- 
erally considered construction stock. 


Time spent by an outside employe 
driving an automobile on business of 
his employer must be considered as 
time worked under recent ruling of 
Wage and Hour Division. Time spent 
driving to and from fixed place of em- 
ployment is not counted as time 
worked. 


Lumber and building material 
sales of retailers declined one percent 
in June compared with the same month 
in 1941, says Director of Census. Pic- 
ture will be different in another two 
months unless something is done to 
replace lumber dealer inventories, 
much of which has gone to war in- 
dustries. 


Lumber & Timber Products Var 
Committee has prepared a report in 
consultation with Selective Service 
officers outlining steps for employers 
to take for protection against drafting 
of essential workers in lumber produc- 
tion. 

Douglas fir lumber produced in 
Del Norte, Humbolt, Mendocino and 


Sonoma Counties, California, has been 
withdrawn from MPR No. 26 ( Douglas 
Fir and Other West Coast Lumber ), 
and is now subject to the General 
Maximum Price Regulation. 


“Victory Drum" made of plywood 
has been developed by Standard Oil 
Co. (Indiana) for marketing greases, 
will save 2000 tons of steel a year 
formerly required for packing heavy 
lubricants. 


Vast public demand for goods is 
seen by Chamber of Commerce in 
post-war period. Based on results of 
preliminary survey. Chamber has its 
eye on paramount need of winning 
war, but feels that information on post- 
war demands should be obtained. Fur- 
ther surveys will follow to get demand 
for automobiles, homes, appliances ; 
determine what will be bought first; 
and what ability to buy will be. 


Synthetic asbestos cement for 
sides and extra hard concrete for fire 
box are reported bases for new non- 
critical heating units. Same or similar 
materials may be used for hot water 
heaters. 


L-121 not expected to be renewed 
again. An entirely new order in proc- 
ess expected to be released not later 
than present time limts of L-121. See 
Washington Calendar for present 
status of new order and general pre- 
dictions of what it is likely to contain. 

Inventory Control for wholesalers 
and retailers investigated by a policy 
committee of WPB. Report under 
way. Committee says large and small 
wholesalers and retailers in 24 States 
divided in opinion on need for control. 
Numerous suggestions received as to 
how to set up controls. 


OPA says sworn statement to 
buyer that prices charged conform to 
OPA regulations is not necessary. 
Enough to have appropriate statement 
imprinted on invoices, and in addition, 
a separate statement to buyer by seller. 
sworn to by company official that prices 
and method of establishing them con- 
form. 
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Homes in Your Town 


VEN those dealers who view the 

prospects of the next 12 months 
through skeptical spectacles are willing 
to admit that John Public is more 
eager and better prepared to buy than 
he has been for many a year. Certain 
wartime restrictions have cramped the 
dealers’ scope of activity, but others 
have played into his hand. 

For instance, restrictions on buying 
and credit are gradually pulling the 
American public out of personal debt. 
People who formerly had as many as 
14 and 15 installment collectors calling 
at their door each month now are 
unable to buy the automobiles and 
refrigerators for which they were in 
the habit of pledging their future in- 
come, Credit restrictions first imposed 
nearly a year ago, and revised early 
in June (AMERICAN LUMBERMAN, 
June 13) are clipping months from the 
length of remaining “on the cuff” sales. 
Regular incomes are more common and 
in most cases elevated in amount. 

The dealers’ problem then, is not so 
much one of locating a prospect with 
the means to buy, but is one of organ- 
izing desirable “packages” of merchan- 
dise and service, and showing the 
public the avenues of home improve- 
ment which remain unobstructed by 
war-imposed regulations. 

One sales story which holds special 
appeal at such time features the added 
protection afforded a home by new 
roofing, new siding, or both. 

The public has become apprehensive 
about the restrictions on building mate- 


rials, and dealers have reported that 
fear of further shortages and restric- 
tions have driven some homeowners to 
ordering new roofs even when they 
were assured that their present ones 
were good for several years of service. 
It is not recommended that such fears 
be encouraged or made the basis for 
a sales story, but the very fact that 
such an attitude exists is evidence that 
homeowners are in a frame of mind 
which makes them vulnerable to an 


Some dealers 
apply their 
siding prod- 
uct to their 
own place of 
business. 


Right: Full 
view and 
close-up of 
wood - shingle 
siding on 
yard. Facing 
page: Asbes- 


tos shingles on 
lumber office 


intelligent promotion effort on roofing 
and siding. 

There is not much question about 
a roofing job being a repair-mainte- 
nance item (thus carrying no total 
expenditure limitations) when it can be 
shown that the present roof is not 
weather-tight. Most re-roofing jobs 
come under the $500 figure anyway. 
The exact status of a re-siding job is 


not quite so clear. When it can be 


Check sheet used by one dealer who rode up and down city streets examining the 


condition of the residences. The name of the owner was 


illed in later from the 


hall records 


PROSPECT 


ADDRESS | ROOF SIDING 





SURVEY 


GARAGE | NAMS OF OWDER 
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shown that the original siding is in a 
general state of disrepair, the job can 
pretty definitely be pegged as in the 
maintenance classification. One rumor, 
which the AMERICAN LUMBERMAN has 
not been able to definitely substantiate, 
states that all siding jobs have recently 
been slated as repair-maintenance, and 
are subject to no cost limitations. In 
any event many a siding job can be 
done well within the $500 limit, and 
no questions need be asked. 





Materials 


Material for both types of jobs is 
readily available. The manufactured 
items such as asbestos type shingles 
and asphalt brick siding and shingles 
are plentiful, and although demand for 


wood shingles has been great in recent ¢ 


months stocks are in comparatively 
good shape. For all general purpos« 
discussion can be limited to these three 
types of materials, as they are the most 
widely accepted for application over ol: 
siding and over old roofs. Such appli- 
cation is not only less costly but affords 
additional insulation value to the house. 
Most dealers and applicators recom- 
mend wood shingles almost exclusively 
for farm use where the roofing are 
is large and where it is fully expose: 
to strong sweeps of wind. The rigidit 
of the wood shingle prevents it fro: 
loosening around the nails or curling 
Insurance companies have done a com 
paratively thorough job of condemnin 
wood shingles as a fire hazard, but 1 
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is difficult to show facts, based on wood 
shingle roofs in good repair, which will 
substantiate these claims. 

Asphalt roofing shingles are popular 
for re-roofing jobs, and their appli- 
cation is somewhat faster than that 
of wood shingles. Asbestos type 
shingles are not as widely accepted for 
roofing, but have many desirable quali- 
ties. They are rigid and highly fire 
resistant, and if small boys can be kept 
from running around on the roof, this 
material is highly durable. 

Wood shingles and asphalt brick 
siding run nearly neck and neck for 
materials cost, with asbestos type 
siding shingles coming in at about two- 
thirds to three-quarters of the cost of 
either of the former two. However, 
the best applicators put down a heavy 
felt on the wall before applying the 
asbestos cement shingles and this ele- 








vates the material cost. Again, in the 
case of siding, the application of 
asbestos shingles takes somewhat less 
time than that of either wood shingles 
or asphalt siding (see below). Wood 
shingles and asphalt brick siding have 
considerable insulation value, some 
brands of the latter being built up on 
an insulation board backing. 

The recent developments of some 
isbestos shingle manufacturers present 
in absolutely non-porous surface 
which turns back water and which af- 
fords no foothold for dirt or grime. 
One manufacturer has achieved such 
a surface by blending gypsum and as- 
bestos to form the chief components 
of its siding product. This particular 
shingle is a straight edge model, which 
when applied gives the appearance of 
wide siding (10 inch exposure). The 
manufacturer also supplies a specially 
developed backing paper to go under 
this siding which is said to be of high 
insulating value. 

Merchandising 


Homes which need siding or roof 
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repairs are not difficult to distinguish, 
and this fact facilitates the location of 
prospects. One successful roof-siding 
merchandiser sent a salesman and an 
experienced roofing man on a tour of 
the various older residential sections 
of his town. The salesman drove 
slowly up and down the streets while 
his accomplice noted the condition of 
the roofing and siding on each resi- 
dence and jotted down the address of 
those residences which needed atten- 
tion. City hall records revealed which 
of the homes were owner-inhabited, 
and the names of these owners. 

Thus a list of 1500 names was com- 
piled in three days and the dealer knew 
that the list was a 100 percent owner 
list, and also that each owner was a 
100 percent prospect, inasmuch as it 
was definitely established that his resi- 
dence needed repair. 

The list was used principally for 
direct mail solicitation. The dealer 
included manufacturers’ literature and 
an original letter in his mailings. At 
this point it is only fitting to sing a 
song of well-earned praise for the many 
splendid direct mail folders, circulars 
and other dealer helps which have been 
prepared by the manufacturers of 
siding and roofing materials. Few 
other lines of merchandise in the build- 
ing material dealer’s yard have been 
so generously backed-up with manu- 
facturer’s sales helps as has roofing 
and siding, and one of the most lament- 
able shortcomings of the rank and file 
of retail dealers is their failure to take 
full advantage of the selling tools which 
are put into their hands by their manu- 
facturer-suppliers at relatively low cost. 

Some manufacturers have prepared 
entire catalogues of mailing pieces, 
newspaper mats and display pieces, 
scientifically designed and printed in 
full color, from which their dealers may 
select those best suited to their needs. 
None of these pieces, when sent to a 
mailing list such as the one described 
above, can be checked off as wasted. 
They are bound to have some appeal 
to all the recipients, and sufficient 
appeal to some to cause them to make 
further inquiry. 

Essentially the dealer’s best adver- 
tisement for his roofing or siding serv- 
ice is a job well done, and the most 
successful merchandisers work 


thi 
A variety of dealer displays of S . 


roofing and siding which can 

be used for any of the types S 

of this material. Orderliness is 

the essence of the displays of S S 
panels 





angle to the ultimate of its usefulness. 
One dealer who has compiled a survey 
list such as the one described above 
uses it in connection with each of his 
siding and roofing jobs. 
salesman to the door of each prospect 
on the list, who lives in the immediate 
neighborhood in which such a job is 
under construction. The salesman calls 
the prospect’s attention to the work 
and the results that are being achieved, 
and upon the least encouragement pre- 
pares and submits an estimate of the 
cost of such a job for the new pros- 


He sends a 


pect’s home. 

A recently completed job, or one in 
the midst of construction is also a 
splendid subject for the dealer's local 
newspaper advertising on roofing or 
siding. One such ad which featured a 
large picture of a semi-completed siding 
job contained informal sounding copy, 
which read as follows: “This house at 
419 N. Fourth Street will soon look 
much different—and it will be a much 
better house. Workmen are now com- 
pleting a new siding job of insulated 
brick. This siding gives all the appear- 
ance of a fine brick house, it will last 





for years, will make the house warmer, 
thus saving fuel bills, and the general 
all around improvement will add sub- 
stantially to the value of the property. 
Our building service department has 
worked out many installations and if 
your property needs improving it 
would be well to talk with this depart- 
ment about what a new siding job 
might do for your place. At the pres- 
ent time there are no restrictions on 
this type of house improvement and a 
‘convenient finance plan is available if 
you wish to pay for improvements out 
of income.” 

The efforts of a woman caller were 
the opening wedge to many a roofing 
and siding and other repair-remodeling 
sale for another successful dealer. The 
woman’s success could be attributed 





Above: Salesman demonstrating mate- 
rials to prospects. Below left: Showing 
how a moulding strip is used to carry 
window frame level up to that of the 
new siding. This window is as yet un- 
painted and the new sill has not yet 
been installed. Below right: Laying two 
sheets of roll roofing for a valley 
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principally to her pleasing personality, 
which afforded her entrance at almost 
every door at which she called. She 
was a middle-aged person of striking 
bearing, and a relative newcomer to 
the town in which she worked. The 
dealer drove her to one section of town 
each morning and from 9 o’clock until 
11 she called from door to door, intro- 
ducing herself to housewives and assur- 
ing them that she had nothing to sell. 
She resumed her work at 2 p. m., well 
after the luncheon hour, and made calls 
until 4:30. Six to ten calls was an 
average day’s work. She carried a few 
novelty items with the company’s name 
imprinted and these helped her gain 
entrance to the homes. Her conversa- 
tion was of an informal nature, never 
on a sales line, but always working 
around to the home and the improve- 
ments the housewife would like to see 
made. 

The $20 per week which the dealer 
paid the woman for her part time work 
over five months has, according to his 
statement, been more than repaid by 
the sales which were directly a result 
of her introduction of the company and 
its services, 

The ultimate aim of all sales efforts 
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in connection with roofing and _ siding 
is to secure permission to make an 
estimate on the work that can be done 
on the prospect’s home. An estimate 
on a roofing or siding job, once sub- 
mitted, must not be allowed to grow 
cold. The time to strike for a closing 
of the deal is within a day or two after 
the submission of the estimate. It is 
not nearly as advisable to publicize the 
cost of an average roofing or siding job 
in local advertising as it is in hardwood 
flooring advertising (see AMERICAN 
LUMBERMAN, August 8). The factors 
effecting the cost of a roofing or siding 
job vary from job to job to a degree 
which discourages the setting up of an 
average job cost. 





Costs 
The estimate of material to be used 
on a roofing or siding job is based on 
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the square hundred foot area, as that 
is the basis on which both types of 
material are sold. Wall area measure- 
ments (height times length) determine 
the amount of siding material needed, 
minus about one-half of the window 
area. Taking only one-half of the 
windows allows for the waste of mate- 
rial around windows which is inevi- 
table. Bays and irregular wall areas 
cause still more waste which must be 
figured in addition. Roof areas may 
be determined through the use of one 
of a number of pitch-area calculation 
systems. 

Different types of siding go on with 
varying degrees of speed, and the con- 
dition of the house and its general 
architecture is a determining factor. 
However a careful, craftsman type of 
applicator who takes. considerable pride 
in the quality of his work estimates that 
on the average residential job, covering 
old siding with new, asphalt-brick 
siding goes on at a rate of two to two 
and one-half squares per eight-hour 
man day. Asbestos type shingles car 


to four squares per eight-hou 
and wood shingles rate 


and one-half to tw uares in that 
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tions frown on this practice but con- 
scientious workmen like it because they 
can take their own time to do a credi- 
table job of application, and can profit 
by the system financially. 

Another dealer has worked out a 
system of dealing with contractors and 
applicators in a manner that is highly 
satisfactory to both the yard and the 
applicator, and has cleared up the 
building labor situation in the entire 
town. 

The principal cause of trouble had 
been competitive cut-throat bidding by 
applicators and contractors with the 
result that all were trimming the profits 
from their estimates and then atte1 
ing to cut costs after the ] 
started by skimping on m¢ 
workmanship. This deal 
himself to teach hg 
applicators ho 
unit syster 


rials and 
took it upon 
¢*contractors and 
bid. He set up a 
bidding based on the 
the actual costs of the con- 
s with which he dealt. He made 
system available to all of the con- 
tractors and applicators and won their 
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Above: Detail drawing of valley treat- 
ment showing cut back top shingle row. 










EXPOSE VALLEY 8°’ AT RIDGE 
10” AT EAVES 
in to make bids on the job, because the 
lumberman feels that he knows what 
the costs are, and the approximate 
amount of a fair estimate. 

This dealer makes a practice of 
charging customers on a cost plus basis 
and tells them so very frankly. In 
fact he endeavors to make the original 
total cost figure which he quotes to the 
customer slightly higher than he be- 
lieves the actual price will be, and then 
scales down his bill to the actual costs 
of the job plus his average margin of 
profit. It is a splendid advertising 





Below: Wood shingle and nail estimat- 
ing chart, courtesy of the Red Cedar 
Shingle Bureau 


Most residential 
require from 20-30 


same amount of tim. 
siding jobs w 


stunt, and the customer knows he is 
receiving the benefit of any unforeseen 


squares — the average being 
from 2 squares. complete confi- 


COVERING CAPACITIES AND APPROXIMATE NAIL REQUIREMENTS 
OF CERTIGRADE RED CEDAR SHINGLES 


(Including the number of square feet covered by four-bundle squares, three-bundle squares, 
and single bundles for exposures given, as well as nail quantities required for each exposure.) 


eight hours a good workman 
should be able to apply seven to eight 
squares of asphalt shingles to a roof. 


dence. Now he 
sells complete jobs 
and makes his own 
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is informed of that ; 
fact just as quickly 







stimating quantity of shingles needed fur wide exposures in double-courmng, with bult-nahag In duuble-courmng. 
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One especially successful establish- 
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tl | P é ” m a 18-inch shingles, $13 inch exposure | 4 $d (14-inch) | 3, Ths. 
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NEW HAT 


and thereby 


New Roofing 


restore its youth 
New Siding 


Renews its Beauty -- Renews its Usefulness -- Adds Years to its Life 
7 


We are prepared to supply the most popular 
modern roofing and siding materials for appli- 
cation over present roofing and siding. 





| Company Imprint Here | 
ASBESTOS SHINGLES & SIDING WOOD SHINGLES 
ASPHALT SHINGLES & SIDING 


Call us for free estimate on the entire job. 
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cost savings which may have occurred 
in the course of the job. 


Display 


As in the case of flooring, small, 
finished panels of roofing and siding 
are the basis of effective show room 
display. Again the manufacturers of 
these products come to the rescue, as 
many of them have samples made up in 
panel form to make it easy for the 
dealer to show his prospects exactly 
what he is selling. The accompanying 
photographs give an idea how a num- 
ber of dealers have handled the dis- 
play problem. > 

A disorderly jumble of these panels 
is worse than no panels at all, and the 
principal problem is to devise a means 
of displaying a few panels, and neatly 
storing many more within easy reach. 
Photos on these pages lend a few sug- 
gestions on the solution to this prob- 
lem also. 

A small showroom exhibit is effec- 
tive, but the real convincing display in 
the case of roofing and siding is a 
well done job to which the prospect 
can be directed. These sample jobs 
don’t have to be new, recently com- 
pleted work. Often the most convinc- 
ing argument is to point to an attrac- 
tive roof or fresh looking siding and 
be able to say, “Look there! Our com- 
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“=SAMPLE MAILING PIECE 


SAMPLE NEWSPAPER ADVERTISEMENT=> 


These sample advertisements are pre- 
sented by the AMERICAN LUMBERMAN 
for the use of its readers in connection with 
the Portfolio of Wartime Sales Opportu- 
nities. The full page on the left is designed 
to be a mailing piece, and reprints of it are 
available with or without imprint at the 
printing cost. These reprint prices are avail- 
able upon request. At right is a two column 
advertisement for the dealer’s use in his 
local newspapers. A mat of it, from which 
a newspaper cut may be made inexpensive- 
ly, may be had for 25 cents by addressing 


THE AMERICAN LUMBERMAN 


431 So. Dearborn Street 
Chicago, IIl. 
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pany did that job seven, or ten or 
more years ago.” 
Hints on Application 

Siding and roofing manufacturers 
are usually careful to supply directions 
for the application of their product. 
However there are some fine points 
which are learned only through expe- 
rience or the tutoring of an experienced 
applicator. 

One of the chief trouble spots in 
prepared siding application is the 
window treatment. Unless properly 
handled, the windows are a dead give- 
away of a re-siding job. Some manu- 
facturers and applicators recommend a 
wide face board around the windows. 
However the new siding, applied over 
the old will be raised the thickness of 
the new siding above the face board at 
the point where it meets this window 
trim board. The most satisfactory 
solution is to carry this higher level of 
the siding down to the level of the face 
trim board through the use of a deco- 
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rative wood moulding which is later 
painted the same color as the face 
moulding board and thus becomes in- 
conspicuous. The windows then still 
have an adequate frame of trim color 
around them (see photo). Others, 
who deal with asphalt brick siding 
like to run the siding up as close to 
the window as possible to give the job 
a more faithful masonry wall appear- 
ance. 

The difficulty of application on old 
houses which have sagged and thus 
present uneven wall heights is elimi- 
nated by making a proper start on the 
job. The applicator should first take 
measurements around the entire foun- 
dation of the house to determine the 
lowest point thereof, and begin the 
first course of siding material so that 
it overhangs this lowest point about one 
inch, and proceed from this point. In 
the case of asphalt brick siding the rest 
of the first course is applied with the 
aid of a level, and thus straight lines 

















Call us for an estimate on 
theentire job-no obligation 





afforded by 


“NEW ROOFING 
NEW SIDING 


Modern Materials Now Available 
Combine Beauty and Permanence 





,.added protection for your home 
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(Company Imprint Here) 
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up the entire side are assured. 

Asphalt brick siding is generally 
applied over nailing strips, asbestos 
cement over a felt base. In the case 
of brick siding the conscientious appli- 
cator takes care to see that all the 
“mortar” lines meet at the corners and 
afford a convincing appearance. Use 
of corner pieces of the same material 
as the siding, which are available in 
all patterns is recommended. 

The wall surface to be covered with 
asbestos type shingles should — be 
made as smooth and plumb as possible. 
Old loose siding should be nailed down 
tight. It old shingles or clapboards 
have thick butts, it is advisable to nail 
wood nailing strips horizontally under 
the butts of the old siding so that a 
comparatively solid plumb surface will 
be obtained on which to apply the 
asphalt saturated felt. All crevices 
around doors or windows should be 


caulked. Asbestos type shingles can 


be cut with a special tool for the pur- 
pose or by scoring on both sides and 
breaking over a straight edge, or they 
can be sawed with a hacksaw. 

Clear wood shingles may be safely 





laid as siding with almost one-half ex- 
posure. The lap may be made regular 
or alternating with different exposures 
to give a distinctive effect. Another 
pleasing pattern may be secured by 
doubling each course, using common 
grades for the under course. This pro- 
duces more contrast and a_ heavy 
shadow effect at the butt. Extremely 
wide exposures can be obtained by this 
method. 

ven experienced roofers will find 
that they can usually gain some useful 
information from the instructions 
which manufacturers furnish with the 
roofing they deliver. Here are some 
additional suggestions that will prove 
to be useful. 

There is an art of knowing where 
to start laying a roof. Where there 
are valleys or dormers in the roof 
there is no choice but to start at the 
take and work towards the valleys or 
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dormers. However if the surface is 
unbroken, laying should be begun so 
that the roof will work out with whole 
pieces of shingle at the rake that is 
most visible. Where the ridge is 
parallel to the street, and both rakes 
are equally visible the center of the 
roof is the best place to start, working 
both ways toward the rakes so that 
pieces of equal size will come on both 
rakes. 

Improperly built valleys cause the 
largest percentage of roof leaks, and 
even in a reroofing job care should be 
taken in their construction. On asphalt 
shingle roofs two layers of roll roofing 
have been found to give good protec- 
tion. The first strip should be 18 
inches wide with the mineral surface 
turned down, and the upper strip 
should be 36 inches wide with the min- 
eral side up. Both sheets should be 
nailed every 18 inches. The upper 
edge of the asphalt shingle should be 
cut back at an angle to the center of 
the valley to cause water to run back 
into the valley rather than along the 
upper edge of the shingle (see draw- 
ing). 

Careful inspection of the old con- 


Left: Cutting old roofing back enough 
to permit the installation of a board 
along the rake and the eave of the 
roof before the new roofing is ap- 
plied eliminates the appearance of 
the old roofing along these edges. 
Right: Stacking roofing for easy 
handling 


Illustrations courtesy, Asphalt Roofing Industry Bureau. 
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struction is necessary to insure a 
watertight job. Defects around the 
chimney or rotting woodwork should 
be fixed before a new roof is applied 
and the owner should be definitely 
informed of these conditions and of 
any such work as is needed. Moss on 
the old roof should be removed before 
the new material is laid. In a case 
where new material is being applied 
over old wood shingles a drip course 
or a starter strip will eliminate the 
appearance of the old shingles along 
the eaves and rakes. A drip course is 
installed by removing enough old shin- 
gles along the eaves to make room for 
an 1x2 or 1x4 inch board to be nailed 
flush with the edge of the eave (see 
drawing). Along all rakes, asphalt 
shingles should have a one-quarter inch 
overhang regardless of any irregulari- 
ties. If the irregularities are too great, 
install a new board along the edge by 
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trimming off the old shingles as was 
done in the case of a drip course. 

Never nail just below the butt of old 
wood shingles, and never nail down 
tabs of asphalt shingles. Water marks 
at the valleys should be noted and 
valley linings must reach above these 
marks, 

An important part of maintaining a 
reputation among = one’s customers 
which will cause them to recommend 
your work to others is consideration 
for the homeowner’s property while the 
actual work is going on. Take care 
not to damage trees, shrubbery or wir- 
ing. Clean up any waste material that 
is left. Be careful to put a block of 
wood in gutters where the ladder rests 
to avoid damage. 


Handling & Storage 


Sundles of asphalt strip shingle or 
asbestos cement shingles should never 
be thrown or dropped. They should be 
kept away from heat sources and 
should not be allowed to stand in damp 
places or in the rain. If packages of 
asphalt shingles become wet acciden- 





tally they should be opened and dried 
out promptly. 

Asphalt shingles should always be 
stacked flat and never too high. Three 
to three and one-half feet is the recom- 
mended limit. By stacking them on 
2 x 4’s spaced far enough apart to allow 
a hand truck to run in between and 
be slipped under the shingles, yet not 
so far apart as to allow the shingles 
to sag facilitates their handling. They 
can be stored in tierd racks where a 
hoist truck is available. Roll roofing 
should be stacked on end, never more 
than two rolls high. 

Packages of asbestos cement shingles 
can be stacked to a greater height but 
should be handled with comparative 
care. 

Proper storage on the job means 
maximum protection from weather and 
moisture. 
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One of the small complete houses, 
selling for $1,000, erected by Matheny 
& Bacon Inc., Seattle building material 
dealers, at their Fourth Avenue yard. 
House is roofed either with red cedar 


shingles or composition roofing for the 
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same price 





Completely Finished House for $1000 
Or Unfinished House for $385 Cash 


Flexible Prefabricated Small House Offers Four Sales Possibilities 


Though Seattle, Wash., retail lum- 
ber yards have not yet felt the pinch 
of home building restrictions because 
of the great amount of unfinished war 
building, the period beginning from 
four to six months hence may see some 
difficulties because of lack of business. 
orward-looking dealers therefore are 
casting about to see what they can do 
to prepare for such a situation, al- 
though this area, with a _ housing 
vacancy ratio of .04 per cent, must still 
absorb many thousands of workers— 
estimated at 50,000 by fall—to man 
plants now building. 

One of these progressive building 
material companies is Matheny & Ba- 
con, Inc., which less than a month ago 
broke into the local news columns with 
complete details, cost, and purchase 
plan of a small house capable of being 
built in two days. The little house is 
prefabricated and can be bought with 
without priority rating, depending 
on the degree of completeness. This 
prefabrication may well be the start of 
a trend toward small, cheap, quickly 
erected houses which may enable many 
yards to continue in business despite 
restrictions which limit construction in 
higher brackets. 

The tiny house is held to a standard 
over all measurement of 14 x 20 feet. 


A small roof shelters the entrance 
door which opens onto a small living 
room separated from a kitchen by a 
fence of knotty white pine. The end 
of this projection contains a number 
of shelves similar to those found in 
late model kitchens. There is a sink 
at the rear and above it are two closed 
cupboards. Front, side and corner 
windows provide plenty of light. 

To the left of the front door is an- 
other door leading into a bedroom con- 
taining two double bunks at the left. 
Small windows illuminate each of the 
bunks. On the right in the far corner 
is a large open closet and a door at this 
side of the room leads into a narrow 
room built to contain a toilet and a 
shower. Provision for a chimney is 
made opposite the open closet. A door 
leading to the outside of the kitchen is 
also provided. 

The house, being so small, may be 
easily heated by a range or by electri- 
cal heat. The completed home, selling 
for $1,000, includes the chimney, which 
in Seattle is made of brick, but in the 
country may be made of concrete block. 
Also included is one coat of paint, 
shower, toilet, lavatory, sink, plumb- 
ing and electrical wiring. 

Not quite so complete is the same 
house priced at $800 but this price does 


include plumbing and wiring and com- 
pletion of one wall. Both the $1,000 
house and the $800 house cannot be 
sold to anyone who lacks proper prio- 
rity rating. Both these houses may be 
purchased on time under the Allied 
Building Credits plan or through bank 
or other financing which the purchaser 
may arrange. 

If the purchaser is unable to obtain 
a priority rating but needs a place to 
eat and sleep the same house may be 
purchased for cash at either $450 or 
$385. In these houses most of the in- 
side work and fittings must be added 
by the purchaser who may later obtain 
a priority. 

This house is set on concrete blocks. 
Fir studding and sills are used. Floors 
are made of hemlock. All wall sections, 
made of plywood, are built at the yard. 
White pine is used for siding. The 
house is advertised to be built in two 
days’ time, and is delivered anywhere 
that F.H.A. regulations do not apply. 
While the $385 house is sold with 
nothing for the inside, the $450 home 
includes material to finish the walls 
which the owner may do himself. 

Matheny & Bacon state they are 
pleased with interest created and with 
the sales made so far and intend to con- 
tinue to merchandise this small home. 
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“fin Aemy Marches on Its Stomach 


Napoleon said that an army marches on 
stomach ... and truer words were never 


Your part of national defense is to pre 
food for America. If your bar- 
buildings are too small or “-" 

S ta coe thee 





The puzzle in the consumer's mind 
today is more “what he can buy” than 
“how he can buy.” In general, he can 
buy. He will buy if he knows two 
things: first that he is allowed to buy 
it; and second, that he has a need for 
It. 

Selling in a market where many 
things the customer thinks he needs 
cannot be obtained, merely means that 
he is more easily convinced that he 
needs some of the things he can buy, 
but hasn't thought about before. 

In advertising to the consumer mar- 
let, therefore, the main consideration, 
today, is to advertise something tan- 
gible, an article that can be purchased 
in one piece or delivered complete. Ad- 
vertising something as nebulous as 
“building materials” or “lumber” will 
miss the mark today more often than 
it will hit a sale: first, because the ad 
is nebulous and relies upon the cus- 
tomer to think of something to buy— 
i thing he never wants to do—and sec- 
ond, because he is apt to think of 
something he can’t buy, such as a new 
house, a remodeled bathroom, or com- 
pletely new kitchen. 

Advertising a small summer cottage, 
or some decorative feature for the 
bathroom, or cabinets for the kitchen, 
immediately specifies something tan- 
gible that can be sold—that can be 
priced in the ad—and the advertise- 
ment has all the “company name” 
value of an institutional ad, all the sug- 
gestive possibilities of a “general” ad, 
plus the chance of hitting a buyer for 
the specific item offered; simply be- 
cause something is suggested that can 
be purchased quickly. Today, with 
[.-41, plus sugar rationing, gas ration- 
ing, rubber shortages, and metal short- 
ages, the customer has troubles of his 
own and when he buys, he wants to be 
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Advertising 











Hitler will have his hands full trying to defea 





well-fed nation. . . . both Unele Sam and Gi 
Britain neei) more ege« in 1941-42... 
than w-- luced in 1940. 


sure he can get the item painlessly and 
with no red tape attached. 

There is many a family who thought 
they had to have a new car every two 
years who will welcome the opportu- 
nity of re-developing their own home 
now that they are unable to spend the 
money for a car, if the lumber dealer 
will tell them how. In the past they 
would have felt it a hardship to give 
up the pleasure of their car—now they 
have to give it up anyway and they 
still have the money to use elsewhere 
—so they are looking for something to 
take the place of the pleasure of own- 
ing a new car. Pride of possession 
dictates that this need for another in- 
terest will most logically center in the 
home. Most people have felt they 
shouldn't have neglected their homes 
the way they have anyway. 

Most people with broken stairs in 
their homes will repair them if you 
advertise “stairs’’ or materials to re- 
pair stairs. The same is true of broken 
windows, leaking roofs, and loosened 
siding. 

A few of the things that can be ad- 
vertised successfully today, follow un- 
der headings that indicate whether the 
work falls under MAINTENANCE, 
REMODELING, OR NEW 
BUILDING. 


Maintenance 


Roofing Repairs 
Foundation Repairs 
Stair Repairs 
Siding Repairs 
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in Wartim 


Left to right: three messages designed 


to impress farmer with his own import- 


ance in the war—N.L.M.A. mat service 











“We May Have to Feed the World 
. . - ARE YOU PREPARED?” 


A vast military machine needs food and more 
food. Expansion of food storage facilities ie just 
as important us industrial expansion. 


Buikd those new farm buildings you have been 
neciing for years while you can afford them. Food 
prices probably will go higher. Prepare for this 
market hy building now. 

Come in and see our plans for all types of farm 
buildings. There are sizes and prices to fit almost 
every requirement. Our casy monthly payment 
plan makes prices seem even lower. 


(DEALER'S NAME AND ADDRESS HERE) 

















Chimney Repairs 

Glass Replacement 
Exterior Painting 

Interior Painting 

Wall Papering 

Wallboard Room Treatment 
Floor Refinishing 
Replastering 


Remodeling 
Room Remodeling 
New Attic Rooms 
New Basement Roonis 
A New Bedroom 
A New Workroom 
A New Sewing Room 
A New Darkroom 
A New Nursery 
\ New Playroom 
A New Rumpus Room 
A New Porch 
An Enclosed Porch 
Kitchen Cabinets Installed 
A New Closet 
Additional Shelf Space 
Modernize with Trim 
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arkets 


Using the social appeal to emphasize 
the desirability of modernization or re- 
modeling of the home—N.L.M.A. 








== 
AM ALREADY ar tm f7- 
MARRIED ——— 
z PHONE OUT OF ORDER | i 
‘ acy Duy. 


“SCORES OF GIRLS HAVE PROPOSED 
SINCE HE COMPLETELY MODERNIZED 
HIS HOME WITH MATERIALS FROM- 


Ideder name - bbess] 











Modernize with Wood Paneling 
Modernize with New Windows 
Modernize with New Floors 
Modernize with a New Entrance 
Save with Insulation 

New Garage Doors 


New Building 

A Garage 

A Fence 

A Sidewalk 

Summer Cottage 

Play Cottage 

Sand Boxes 

Garden Arbors 

Play Cribs 

Rowboats 

3oat Piers 

Hog Houses 

Chicken Houses 

Brooders 

Machine Sheds 

Granaries 

Milk Houses 

Garden Furniture 
| In general, advertising many things 
in a small ad will not produce the re- 
sults that can be obtained by advertis- 
ing one thing, or at least featuring one 
central idea. Other things that are 
mentioned should be associated with 















:) 
“QI? 


Is An Arsenal of Democracy! 


This country depends on you to produce food. 

Justrial plants are expanding to fill war orders 
- farm expansion may be necessary to feed 
iers and industrial workers. 


your barn and livestock buildings are too 

~ “sug of date™ you should expand. The 
cwuluete is increasing . . 

ou can afford 





Food production in war—N.L.M.A. 





[ 








I 
< 


k 


eceeceecoe;ocees?coco @& 








“JUNIOR, YOUR WATER SUPPLY 
iS ABOUT TO BE CUT OFF. 





‘*le are repairing the roof with 





taaterials from: 


Dramatizing Roof Repairs—N.L.M.A. 


the central idea of the advertisement. 
For example: an advertisement con- 
taining the idea “Modernize with New 
Floors” could also carry subsidiary 
announcements such as: “Floor Fin- 
ishing Equipment For Rent’; “Floor 
Wax Preserves the Finish’; ‘Floor 
Stain, Varnish, Varnish Remover—A 
Scraper FREE with Every Gallon” ; 
“9 x 12 Linoleum, Stock Patterns— 
While They Last—$5.00 Each”; 
“Giant Value Varnishing Brushes— 
49c and Up”; “If You Have a Mod- 
ern Floor—Preserve It—Get Our 
Folder on Floor Preservation” ; ‘Paint 
for Cement Floors”; “Patching Ce- 








A First Line of Defense! 


Build « new poultry house. 

Your chickens can do deal to help defeat the 
Nazis. The ent of Agriculture has announced 
thet the United and Great Pritein will need more 
eggs in 1941-49 - 

The pric 
all- 





Using the defense motive in advertising 
farm buildings—N.L.M.A. mat service 











"Vital Statistics 
ON AND ABOUT STAIRS” 


S A GENERAL rule you aren't in any great danger 


when you ascend or descend stairs . . . unless you 





become careless! If you're careful you can enjoy re+~ 
statistics, but the minute + get careless you « ‘ 
‘3 onel 
sse, cracked 


Pointing out the safety factor in repair 


appeals—N.L.M.A. mat service 








USUAL WAY. BEGINNING TO- 
MORROW. 





“WE CAN COME DOWN THE 





We are repairina the stai-s with 
m 


Attracting attention to possible need of 
new stair installation—N.L.M.A. service 
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ment, Wood, Glue,, Putty, Colonial 
Floor Paint, Putty Knives, Sandpaper 
—Everything for a Complete Job, 
Whether Your Floor is Old or New.” 

Getting your ad before the public, 
attracting proper attention, is accom- 
plished in numerous ways. The 
Ripon Lumber Company, Ripon, Wis., 
has been giving away a $1 bill per 
week to the person whose name they 
print in a weekly advertisement en- 
titled “Town Talk.” This type of 
copy attracts attention as only the 
names of local people are printed and 
everyone wants to see who gets the $1 
each week. 

The Foxworth Galbraith Lumber 
Co., of Quanah, Texas has been gain- 
ing attention by printing information 
regarding priorities as they affect 
farm purchases. 

The George C. Wright Lumber 
Co., of Altus, Okla., is attracting at- 
tention by advertising 60 Allis-Chalm- 
ers used crop harvesters. In associa- 
tion with this advertisement they 
advertise hose, sweeps, files, water 
bags, lawn furniture, lawn mowers and 
fly spray. They make use of their name 
by saying “you can always do better 
on the Wright Corner,” and advertise 
the slogan “The Home Concern on 
the Wright Corner.” 

The lumber and fuel dealers of 
Watertown, Wis. recently attracted at- 
tention by running an ad_ show- 
ing some tanks in action under the 
heading “This Is War! But coal is 
not yet on the list of rationed items.” 
These firms were interested in getting 
consumers to order their coal at once 
because of the possibility of transpor- 
tation difficulties in the winter. 








SMALL JAGS OF LUMBER 
- = for YOUR PERSONAL USE - - 


The man who wants to buy « few boards to put 
up « shelf, ar @ little batch of flooring to 
all int oral, & going to get in 








Dramatizing jag lots of lumber for the 
home worker—N.L.M.A. mat service 
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C. E. Cheek, manager of the Wil- 
bur Lumber Co., Lanark, IIl., has 
been getting out a monthly paper and 
sending it to town and farm custom- 
ers. They feature what they term 
“Red-i-built Units,” stating they have 
built at least 150 of those units during 
the spring, and found that by having 
them all built ready for delivery, they 
could sell twice as many as if they 
took orders for the material. They 
give their monthly paper credit for 
their 50 percent increase in sales over 
1941. Names of customers who have 
purchased something are listed in each 





Have YOU Forgotten 
-_ 
Anything? 
HIS absent minded gentle- 
man will be reminded of his 
oversight when the first draft of 
wintry winds whip around his legs. 
No matter how well he covers 
himself, from waist up, he's headed 
for trouble. The same applies to 
your home. If it is inadequately 


insulated it won't be comfortably 
warm until Spring. 





Windows are one of the worst 
offenders. Cold air leaks around 
windows, and radiates through 
window panes, while the air you 
pay to heat escapes. This vital 
area can be fixed with storm win- 
dows. A layer of semi-heated air 
forms between the two windows 
to act as a buffer against the in- 
coming cold air and outgoing heat. 

Prices on ready-made and cus- 
tom-made storm windows prob- 
ably are the cheapest they will be 
for a long time. Prices are rising 
steadily, so call us today about 
storm windows and take advan- 
tage of the current prices. 


| (DEALER'S NAME AND 
ADDRESS HERE) 











Comic type advertising ee in- 
sulation message—N.L.M.A 


issue, and one article each month, 
such as_ insulation one month, 
and paint the next, is featured. On 
these pages are two line drawings re- 
produced from their publication show- 
ing “Red-i-built Units.” 

On the subject of copy one dealer 
writes to say “As a dealer, I want 
my advertising to show articles of 
nominal cost to induce people to call 
at my yard as frequently as possible. 
I also want ads worded to bring in- 
quiries that make it necessary to call 
on home owners such as offers to 
make a free survey, measure screens, 
etc. A good man on calls can make 
up a check list of items in which the 
owner would be interested at a later 
date. Almost any fair size community 
will support one ex-auto or appliance 
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ARE your steps a menace to public safety—do 
they feature cracked numbers and wide open 
spaces? 

Good solid steps with ‘good solid hand rails may 
save a broken ankle or a cracked head. and you 
never © - the ankle er * ead min’ 








Astonisher type advertising emphasiz- 
ing stair repair—N.L.M.A. mat service 


salesman who can support himself on 
sales of specialty items.” 

The Fairfield Lumber & Supply 
Co., Fairfield, Conn., outline — their 
copy as follows: “In most of our 
newspaper ads we use cartoons which 
have a humorous appeal. They are 
eye-catchers. Once the reader’s eye 
is caught, we attempt to put over our 
sales message in simple language tell- 
ing readers over and over again just 
what we offer.” 

Some of the things this company 
tries to inject into their message ads 
are: (1) Appeal. Ads must be dif- 
ferent from ordinary lumber firm ad- 
vertising in the same issue. (2) Of- 
fers of something free. There is a 
universal appeal to getting something 
free. Offer a plan book, free for the 
asking, but it must be called for. (3) 
Make it a point to deliver personally 
all literature requested on mail and 
telephone inquiries. Deliveries are 
made by salesmen on their regular 
rounds. The salesmen size up the 
prospect and report back to the sales 
manager. Before the literature is 
given to the salesmen for delivery, the 
inquiry is noted and placed on a spe- 
cial printed prospect card. The sales- 
man’s size-up of the prospect is also 
noted on the card. The inquiry is now 
regarded as a prospect. 

On follow-ups, they state, “We wait 
several days until the literature has 
been in the possession of the prospect. 
Then we follow with a_ personally 
typed letter to the effect: ‘By this 
time you have probably finished read- 
ing your copy of the so and so book, 
and you may be ready to go ahead 
with your plans for modernization, 
etc.’ We then ask if we can be of fur- 
ther assistance to them, do they want 
more information, do they want ad- 
vice on financing. We invite them to 
call us up or fill out a specially printed 
penny post-card which we enclose with 
the letter. We invite them also to 


stop in and visit our model rooms.” 
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Knock Out SOCK. 
OLE’ MAN WINTER 


It's one thing to heat a house and another thing to try 
and heat the house and par? of the outdoors around it. 








The one sure way of heating only that which it is neces- 
sary to heat is to add | IR 
the protection of storm i 
sash as a blow on the 
nose to "Ol Man Ff 
Winter.” {hy 


——y 








Storm sash time is 
coming ... they cost ~}j 
little... but they keep __ ‘4 
the warm air you pay 
to produce right whore 
it belongs — INSIDE 
THE HOUSE. 





(DEALER'S NAME) 


Neo /A 








2 Cot. x Bu” 





N.L.M.A. Mat Service Adv., Wash., D. C. 


Several phrases this company often 
uses in its ads are: 

“Stop in for a friendly chat.” 

“Stop in to see our model rooms, 
just to see modern building material in 
action.” 

“Easy payments” is another phrase. 

In pointing out a way for securing 
advertising results today, the experi- 
ence of the King Lumber Co., Kansas 
City, Mo., is useful. 

“Some wars,” states L. O. Watson, 
manager, “are fought with the oppos- 
ing forces at great distances from each 
ther with only fractions of their 
strength in direct contact—but not so 
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with the lumber dealer’s war to sell 
under present conditions. He must 
come into actual physical contact with 
the forces of his sales resistance and 
whip them on his home grounds. 

“Our experience to date in the War- 
Market has brought home to us one 
fact very strongly: This market will 
respond to continuous, well’ planned 
advertising and sales promotion just 
the same as any market has in the 
past!” 

It is further Mr. Watson’s opinion 
that the present remodeling and repair 
market is as strong, if not stronger, 
than it ever has been and that the way 
to bring its business to your doors is 
to give it a good reason for coming 
there. “This,” he says, “is the pur- 
pose of our advertising and the reason 
we use it regularly.” 

How to make lumber yard advertis- 
ing show “dollar and cents” return on 
investment during the War Period, in 
the King Lumber Co. opinion, is sim- 
ply a matter of finding out “Why the 
customers are buying” and “Why the 
customers are not buying.” 

In answer to the first of these ques- 
tions, “Why the customers are buy- 
ing,’ Mr. Watson is convinced, it is 
because they are shown or told how 
to obtain the things they actually need 
for their homes or other properties at 
costs not above what they expect to 
pay. The second reason why Mr. 
Watson believes his firm’s advertising 
proves profitable in today’s market is 
because it is planned to convince the 
customers that they can still buy on 
easy-payment Budget Plans. And the 
third, and most important, he believes, 
is that his firm’s advertising always 
stresses the fact that it still has avail- 
able for immediate delivery all types of 
lumber for remodeling-repairing and 
various types of small buildings. — 


Why the customers are not buying, 
he believes can be written off against 
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the following reasons: The newspa- 
pers have used many stories about 
“stoppages” on all types of building 
supplies. Customers actually don’t 
know that they can buy any type of 
building materials now. They also 
think that all credit has been stopped 
by Government order. 

With these conditions in mind, the 
King Lumber Company plans its ad- 
vertising and according to Mr. Wat- 
son, “Because it is consistent, because 
it meets our sales-resistance where it 
forms (in the newspapers) and thus 
tells our side of the story at the same 
time the customer may be getting his 
misconception of conditions in the 
lumber business, we believe our ad- 
vertising shows us a good “dollar and 
cents” return. 

One of the most extensive users of 
large sized newspaper advertising 
space in their area, King’s frequently 
features finished items but they always 
keep their “Available” and “Credit” 
themes in the foreground. 











It’s No Longer Our Job to | 
Sell You Building Materials | 


... IT’S OUR JOB TO HELP 
YOU CONSERVE THEM 


We are keeping posted from day to day on all Government 
regulations.- You can build any of these necessities right | 
now - -- check this list and ask about any item not listed. 


























| | Screen Windows | | Build New Coal Bin 

| | Screen Doors | | Cover Faulty Ploster with 

| | Storm Sosh Wall Board 

| | Insulate Ceilings | | New Floors 

| | Insulate Side Walls _] | Shelves in Closets and Cobinets 
| Paint Outside Walls and Roof |_| New Closets 








| Paint and Redecorate Inside 

| New Wood Shingle Roof 

| | New Composition Shingle Roof 
| | New Garage Doors 

| | Repair Outside Wood Steps - 

| | Repair Basement Stairs 








| | Asbestos Siding on Outside 
Wolls 





| New Fences 

| Trellises for Vines and Flowers 
| Replace Defective Windows 

| Inso Brick on Outside Walls 


P.J.Black Lumber Co. | 


16th and Van Lennen Phone 3351 


























Left: 
built units fea- 
tured by Wil- 
bur Lumber 


Red -i- 


Co., Lanark, 
Ill. Right: one 
of the NAL. 
M.A, mat serv- 
ice ads. 
Above: Con- 
servation 
theme 





NEED MORE 
CLOSET SPACE? 


Have you ever seen s house 
with too much closet wpace? 
te seems that you slweys con 

save > “we mere Gere 

















ee a 


lollowing the slogan, “Metal for 
Combat Tools—W ood for the Battle at 
Home,” C. J. Cowley, president of the 
Cowley-Lanter Lumber Co. (head- 
quarters in Overland Park, Mans.) 
with lumber vards in five Missouri 
and Kansas towns, has completed a 
large order for portable grain storage 
bins purchased by the Commodities 
Credit Corporation. The storage bins 
made of lumber were ordered to take 
the place of metal bins no longer avail- 
able. 

In citing his own yard’s experience 
in this construction, Mr. Cowley ex- 
plains that: “At first we were sent 
plans from the U. S. Department of 
Agriculture for the construction of 
these grain storage bins, to be made 
up in sections so that they could be 
shipped to the areas where they were 
to be used. But these original plans 
called for 12 foot by 16 foot floor 
space units with the floor to be shipped 
in one piece. 

“Obviously neither a truck nor a 
railroad car could take this size piece, 
so it was decided to make the floor 
up in four units. Next came the con- 
sideration of the walls which were to 
be built on 10 foot studs. Here, again, 
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after our test unit had been con- 
structed, and put to use, we found 
that this was too high to make the 
bin easy to fill. Consider the dis- 
tances. Most grain trucks or wagons 
are not more than three feet from the 
ground. The grain bin is mounted 
on blocks about 12 inches off the 
ground, which means the man stand- 
ing in the truck would have to throw 
the grain up eight feet from the bed 
of the truck—which is something a 
man can’t do all day long. So, we 
strongly advise an 8 foot height. 
































August 22, 1942 


At left and below, photos of piles of sectional grain bins, 
knocked-down and awaiting shipment in Cowley-Lanter Lum- 
ber Co. yard, Overland Park, Kans. At left, peak-wall sections 
with grain door; lower left, how sections are numbered to facil- 
itate assembly; center, C. J. Cowley company president 


Grain Storage Bins 


For Government Agency 
Provides New Business 


“Then came the matter of break- 
ing the walls down into 10 portable 
pieces—with two of these to support 
the end pitches of the roof, one of 
which contains the entrance door for 
the grain. The roof is wood shingled 
and of low pitch. No. 2, 6-inch drop 
siding is used on the sides, with one- 
by-four fir or yellow pine flooring. 

“Of course the C. C. Corp.’s idea 
was that these bins might be broken 
down later on and used for other pur- 
poses if built in a manner that al- 
lowed for ease in shipping. But our 
experiments have uncovered severa! 
very important points for the small 
or large town yard that. seriously con- 
siders cashing in on this market in 
the months ahead. 

“First, we would advise that the 
materials, when possible, be trans- 
ported to the place of construction and 
that the bins be built there; not only 
because this allows stronger construc- 
tion while adding little to cost, but 
also because each job could be then 
tailored to the amount of grain to be 
stored and to other local conditions 
which should be considered. 

“Second, we would advise that all 
bins be painted, which those being 
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constructed at present are not. We 
believe that paint will double the use- 
ful life of a bin and add little to the 
cost. 
“Third, we would advise that they 
made not more than 8 feet in 
height since studs longer than this 
make loading of the bin too difficult 
and add too much strain to the walls. 
In our test bin which was 12 feet by 
16 feet by 10 feet, the size of the units 
of our first order, we found that the 
storage capacity in bushels of wheat 
approximately 1,600 bushel. 
}roken down this gave a storage cost 
per bushel of about 15 cents, since the 
buildings averaged $250 each, but one 
of the first things we noticed was that 
these bins needed extra braces, since 
they soon began to bulge at the bot- 
toms. 

‘The original Department of Agri- 
culture plans called for just one near 
the-top brace. We found it necessary 
in following this plan to not only put 

braces 3 feet from the top of the 
studs, but also to brace heavily again 
at a distance of 4 feet above the floor 
level to prevent bulging.” 

Cowley-Lanter Lumber Co. figures 
show that in ten-feet high bins the 
pressure per square inch reaches 300 
pounds, which is excessive for light 


be 


Was 
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construction over a long period, and 
which is a tenable argument in favor 
of the smaller bins. 

Mr. Cowley relates, also, that mills 
can furnish lumber for building grain 
bins in unlimited quantities and farms 
can secure all they need to fill storage 
requirements. He adds that: 

“The initial lots of these bins have 
been produced as a hurry-up job since 
the need for additional storage space 
was urgent. Actually construction on 
bins for the next wheat crop should 
begin immediately since metal is no 
longer available and has in the past 
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taken care of this surplus. There is 
no reason why local yards shouldn't 
begin their merchandising programs 
at the earliest possible moment and 
carry them throughout the period of 
need as a year-around program since 
grain bins generally can be sold under 
building restrictions as they 
stand. 

“The average 12 foot 
bin should sell, put-up, 
$250 and most farmers 
them for grain storage 
vert them to whatever 
portant at that time. 


now 


16 foot 
around 
now can use 
and later con- 
needs are im- 


by 
for 


SAMPLE GRAIN STORAGE ADS 








For 


“Food for Freedom” 


Rat proof--weather proof grain storage 
is vital for the National Defense. 

It is reported that on many farms enough 
corn is ruined by rats, mice, grain insects, 
heating and weathering to pay the farm taxes 
at present corn prices. Addto this, the 
loss on the usual amount of small grains 
carried on the farm, and it is easy to see 
that good grain storage will pay better re 
turns on the investment than any other build- 
ings on the farn. 

Rebuild or repair and rat proof all 














MR. FARMER “+ 


Together We Can Lick 
The Threatened Grain 


Storage Shortage! 


By building grain bins now that will take care of the esti- 
mated 30,000 bushels which the 1942 small grain crop is ex- 
pected to be in excess of present storage facilities. 


We Have Lumber 


Contrary to reports you may hear, our lumber yard has 
plenty of materials to erect grain bins for you and your 
neighbors that will meet government requirements. 


We Have Nails 


125 tons of nails have been allocated to South Dakota in ad- 
dition to present stocks by the War Production Board to in- 
sure construction of adequate grain storage facilities. 


You Don’t Need A Priority 


There are no federal restrictions on farm construction un- 
der $1,000. Although some governmental agencies are work- 
ing to alleviate the storage emergency, such facilities will 
be only a drop in the bucket when compared with the total 
need. — Come in for complete details. 


F. M. Slagle & Co. 


W. J. POHLEN, JR., Mer. _- ELK POINT, S. DAK. 

















buildings to be used for 1942 grain storage. 
You can't sell a fat rat. To build rat proof 
is a blow to the enemy. Save the feed, 


BUILD D & P corn criss 
AND GRAIN BINS 


GRAIN STORAGE 


GOOD GRAIN STORAGE IS JUST AS 
IMPORTANT TO A FARMER AS BANK 
VAULTS ARE TO A BANKER. 















































D & P GRAIN BIN 10x16, Cap. 1000 bu. 


The sketch above isa D&P 1000 
bushel capacity movable grain bin 
built on four heavy sills, Easily 
built from simple plans. Figured in 
a good grade of lumber that will make 
lasting, economical grain storage. 

















D & P HOG HOUSE GRAIN BIN 


When you need grain or soy bean 
storage in a hurry, ask us to deliver 
one of our 7x18 Triple Hog Houses, 
DR ‘& P Plan #38. Capacity 460 bushels 
‘and made movable with heavy sills. 
See the one we now have on display at 
our yard. Ready built, painted and 


delivered et a very reasonable price. | lL: 





Other buildings that can be used 
for grain storage described in the 
D & P Plan Book. Let us tell you 
about them. 


HOG HOUSE GRAIN BIN 22x42 
GRAIN BIN 12x14, Cap. 1000 bu. 
GRAIN BIN 12x32, Cap. 4000 bu. 
MACHINE SHED GRAIN BIN 20x48, 
GARAGE GRAIN BIN 20x20, 





Order your corn crib and grain bin 





CHICKEN HOUSE GRAIN BIN 20x20 
CHICKEN HOUSE GRAIN BIN 20x20 - 6. 


Capacity: 1920 bushels Shelled Corn; 175 Hens 

Permanent, not movable. Built 
on foundations and floor. This 
D&P Poultry House plan is a 
20x20 unit of longer length if 
desired. Same planis adapted 
for 40, 60, or 80 feet if needed. 
Built to allow corn storage, and 
when building is empty, will prove 
to be a true value asa poultry 
house, 











material early, and be prepared to 





save all the grain you raise. 























requirements. 


D & P Grain Bins meet grain loan 








Denniston & 


Lumber 


Partridge Co. 

















Rebuilding Our Spiritual Arsenals 


The little brown church in the wild- 
wood; the old brick church in the 
dell; the little white church on the 
village square, have meant a great deal 
to many Americans. These little 
country churches have been the great- 
est source of America’s _ spiritual 
power. As part of the spirit of Amer- 
ica they must be preserved for the fu- 
ture. 

The past twenty years have been 
difficult years for these little churches. 
Many have been abandoned. Many 
more have fallen into disrepair. Now 
the little churches are awakening with 
new life. There is more demand for 
community activities. Tire rationing 
restricts the number of trips to the 
county seat. The farming population 
has money for church after many long 
years of hard struggle. 

Look about you at the village and 
rural churches in your trade area. 
Surely some of them can and should 
build now, not a great building which 
would interfere with the war effort, 
but with a program of remodeling and 
repair which will reawaken the spirit- 
ual blessings that come from these 
small churches. These churches serve 
two purposes—they are a community 


gathering place, and they are a sanc- 
tuary for worship. If a lumberman 
can suggest plans by which both these 
purposes are made more effective, he 
will obtain the good will of many. 

War priorities order No. L-41 
limits the amount an institution may 
spend to $5,000. That is almost 
double the amount needed in the re- 
modeling of many of these small 
churches. 

The Presbyterian Church of Round 
Lake, Minnesota, recently remodeled. 
The appearance of that church was 
transformed. A consideration of the 
old church and the remodeling pro- 
gram may provide suggestions usable 
in the remodeling of other small 
churches. 

The building was a frame structure 
twenty-six feet by forty. At the front 
there was a steeple. A full basement 
was under the church. The church 
needed repainting and_ redecorating. 
The entrance steps were rotting. A 
repair program was an urgent neces- 
sity so it was decided to remodel as 
well. 

The addition to the church was 
made at the end opposite the entrance. 
The entire end wall was torn out. Six 


August 22, 1942 


feet was added to the space for the 
church auditorium. An additional ten 
feet or more was added for auditori- 
um space from the old pulpit platform. 
The result was that where less than 
thirty feet had been usable for pews, 
the new church had its space increased 
by at least half. 

The addition of six feet on the 
auditorium space made added win- 
dows necessary. This was an extra 
item of expense as the windows had 
to be made to size by special order. 
The next sixteen feet of the addition 
were used for a chancel, minister’s 
study and an entrance hall and_stair- 
way leading to the back entrance and 
to the basement. This portion was 
thirty feet wide or four feet wider 
than the old church had been.  Be- 
cause the roof was high, it was con- 
tinued downward at the same pitch to 
provide for the extra four feet. 

The chancel is the most important 
and striking feature of the remodeling. 
The wall plans of the chancel were 
at first made to provide for a cut in 
the old wall the size of the chancel. 
This would be a feasible plan for other 
churches. 

The chancel is a combination of tra- 
ditional ecclesiastical design with its 
Gothic are and the acoustical prin- 
ciples of the modern band-shell. A 
worshipful church with almost mir- 
aculous acoustical properties is the re- 


Above: the Presbyterian Church of 
Round Lake, Minn., after the remodel- 
ing which increased the size of the 
auditorium, the facilities for community 
gatherings, and the acoustics. Compare 
with view of old church (below), note 
extra window and extension of roof 
line near rear of remodeled church 
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sult. The chancel has an outer arch, 
six inches in width. In this arch 
lighting fixtures are concealed. 

The studding and rafter arrange- 
ment for the chancel were made to 
order. A rough design was made on 
the floor of the chancel. The arch was 
as completely Gothic as the space al- 
lowed. To gain the correct arching, 
the arch began at a height of four feet 
above the floor. The side doors had 
no door frames so the arch could be- 
vin at four feet. Recessed doors with- 
out frames are very effective. The 
arches were made from a design by 
the John W. Tuthill Lumber Co. of 
Sioux Falls, South Dakota through 
the co-operation of the local manager, 
Mr. A. A. Anderson. The chancel, 
with its arch, transformed the old 
church so completely that many will 
not believe that the work was done 
by local men. 

The chancel arrangement is an ar- 
rangement for Presbyterian churches 
following the plan used by the re- 
former John Calvin at Geneva, Switz- 
erland. All chancel furniture and fix- 
tures are removable. The chancel can 
be entirely cleared for children’s pro- 
grams and religious plays. Any ar- 
rangement of the chancel can be used 
with the certainty that the chancel’s 
acoustical qualities will make for ef- 
lective presentation. 

Although the chancel remodeling is 
the most outstanding achievement, the 
remodeling of the basement served 
purposes for which it will be used ex- 
tensively. Sunday school classes and 
Ladies Aid have been provided a fine 
meeting place. The old basement had 
a furnace at one end with a kitchen 
cluttered about the furnace area. The 
kitchen and furnace meant confusion 
and noise whenever a meeting was be- 
ing held in the dining room section. 
furnace and kitchen were therefore 
removed, leaving the entire space for 
dining room or other use. Much of 
the old basement wall was left intact. 
\ door and a serving window were 
put in the old wall. A boy, home from 
the army, designed the serving win- 
dow. 

In the new part of the basement 
half of the space is reserved for 
kitchen. The other half is given over 
to furnace room, coal bin, and a cis- 
tern. The kitchen is fairly well de- 
signed except for a few details, which 
were complicated by the existence of 
a cistern necessary in all hard water 
areas. If no cistern is needed a larger 


space could be provided for basement 
use, 
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One of the repair jobs was done 
under separate contract. The old 
broken down wooden steps were re- 
placed by concrete steps. This meant 
tearing out part of the basement room 
under the steeple. This room was 
made into a Ladies Rest Room. The 
old steps had been very steep but the 
new steps were made 12 inches wide 
with six-inch risers. This permits 
easier carrying of the casket for fun- 
erals, for if there is one thing for 
which the country church is in de- 
mand that is for funerals. 


Below are "after" and "before" views 

of the front of the church. The top 

photo shows the chancel which was 

added by the remodeling and which 

provides proper acoustical conditions 
for the delivery of a sermon 
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The other items of the project 
were: building sidewalks, painting, 
redecorating the entire church, new 
carpeting, linoleum, and other matters 
which do not directly affect the plan- 
ning and designing of the church. 


Such a building program is feas- 
ible, possible, and will not detract 
from the war effort for it will build 
the soul of the America for which men 
are fighting. 

If you have a little church in your 
community which could be remodeled 
into a beautiful sanctuary, you might 
start a few dreams. For you will not 
only make a sale in a difficult time, 
but you will gain much good will and 
provide a sanctuary for that spirit of 
reverence and faith which made 
America great. 
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Limitation Order Extended 

An amendment has extended the operating 
period of L-121 for an additional fifteen days. 

L-121 was issued originally as a stop-gap 
affair; something to manage softwood dis- 
tribution after a fashion while a more per- 
manent method was being worked out. The 
new method, expected to be in effect for the 
duration, is now in the works; and the ex- 
tension was made for the purpose of allow- 
ing time for its completion. 

Washington lumber circles are filled with 
rumors many of them contradictory, about 
the new system; but to repeat these rumors 
now would serve no good purpose. The 
order itself will be released soon. Drafting 
it has been difficult; for if it is to be in effect 
throughout the war it has to be as nearly 
right as possible. As this story is written, 
arguments about disputed points continue. 


General Predictions 

A few cautious guesses: L-121 will not be 
further extended; will be liquidated and dis- 
placed on Aug. 27. Under the new setup 
there is likely to be a classification of sales, 
in terms of relative importance. Instead of 
the concatenation of letters and figures, in- 
dictating microscopic differences in the priori- 
ties hierarchy, there will be four classifica- 
tions. Each item or type of sale will be 
listed by name in one of these four divisions. 
This listing and placement will indicate its 
priority rating. There will be a method 
allowing retail inventory replacement; a mat- 
ter of immense importance to retailers. But 
at this writing the method of replacement 
and the limitations attaching to it have not 
been fully determined. It is over this section 
that several of the arguments have developed. 


Distribution Difficulties 


No need to tell you that managing soft- 
wood distribution has been a headache. Just 
as well to keep in mind the fact that, while 
methods can and will be improved, there is 
no complete solution short of a volume of 
production that will meet demand fully. 
That production is not now in sight. This 
page has been told that official estimates 
-place lumber demand for 1943 at some three- 
billion feet more than production. These 
are estimates and may of course miss the 
facts, one way or another, by a wide margin. 
jut at the moment officials do not see supply 
catching up with demand for many months; 
and they are obliged, naturally, to be guided 
by their estimates in setting up rules and 
methods. 

One inescapable difficulty in setting up 
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prior claims to limited stocks is the fact that 


competition is shifted to priority ratings. 
Buyers in any field, finding that they can not 
purchase without high ratings, begin to 
scramble for those ratings. When a certain 
number of these high ratings have been 
issued, they become relatively valueless; for 
there isn’t enough stocks to go around. Then 
still higher ratings are set up, and the pro- 
cess starts over again. 


Retail Position 


Retailers are obliged to join in this com- 
petition of regulatory orders; for the game 
has to be played by the rules or not at all. 
But retailers are asking that in addition to 
inventory and priority rights the background 
value of their services be recognized. 

It is clear that the top-flight men in the 
Lumber Branch understand and value the 
functions of the retailer in the national lum- 
ber picture. But, without getting censorious, 
it is fairly clear that other officials, having 
a share in the authority over lumber dis- 
tribution, do not fully appreciate the retailer’s 
functions. 

Incidentally, it is well to remember that 
government management of business does not 
and probably can not follow lines of private 
administration. The general manager of a 
corporation will listen to conflicting argu- 
ments of department heads about a proposed 
policy; will recognize that the policy will 
hurt some departments and help others; but, 
to get going on something immediately, he 
will take responsibility and make the de- 
cision. If a department head does not agree 
and will not go along, he gets demoted or 
discharged. 

In government administration, all agencies 
having an interest in a given action will be 
given a voice and often a partial veto power 
in determining that action. It may be 
necessary to “clear” an order with half a 
dozen or even six dozen agencies. While 
this makes for slow motion, it gives a chance 
for every interest to be heard. It’s not 
always bad; and here’s an illustration: If 
control over softwood distribution followed 
civilian management lines; if this manage- 
ment were given to one of certain single 
agencies, say the Army; the chances are 
good that the retail industry would be 
bounced promptly clear out of the war pic- 
ture. 


Retail Functions 
At the risk of over emphasis, this page 


repeats some of the assertions made about 
lumber retailers by those who do not under- 
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stand the industry and its uses. These state- 
ments run something like this: Retailers are 
trying to build up inventories for business as 
usual; they have no immediate function in 
winning the war, since they create nothing 
and at best are an unnecessary intermediate 
agency in distributing lumber to war indus- 
tries; their one function is handling the 
sharply restricted sales to civilians and, for 
this purpose, their present stocks are suf- 


ficient. Don’t lose your temper over these 
things. Not many government officials be 


lieve all of them, and no policy is likely to 
be set up on that basis. They are important 
only because they need to be answered and 
can be answered. 

Secretary-Manager Northup, of the 
NRLDA, has been carrying the ball for the 
retailers; has been presenting their case em- 
phatically, clearly and with admirable good 
temper. While “Cotton” Northup can and 
will speak for himself, this page lists briefly 
a few points of the retail case. 

A few, a very few, retail concerns have 
chiseled and thus have made the going hard 
for honest and public-spirited dealers. These 
chiselers do need to be controlled; but it is 
neither necessary nor efficient in controlling 
these violators to set up shotgun rules that 
will knock down the whole industry. Such 
rules are worse than crimes. They are 
blunders. (Apologies to Voltaire or who- 
ever said it first.) 

The overwhelming majority of retailers 
would not try to build up excessive stocks 
for civilian sales, even if the rules permitted 
it; for civilian purchases will continue to be 
restricted by L-41 or later regulations. Thos: 
who have tried to find extra stock have don: 
so because, up to the present, no reasonabl) 
regulated method of replacement has been 
set up; and stocks are dwindling. In th: 
main, these stocks have dwindled not becaus 
of civilian sales but because of sales to war 
agencies. 


What Is Adequate Stock? 

Every retailer knows that the total foot- 
age in his warehouses may not mean muc!) 
in maintaining the flow of permitted sales. 
There are hundreds of items, sizes and 
grades; some turning rapidly, some slowly, 
all necessary in servicing trade. This pag 
was told of a line company with more thai 
a million feet in inventory; but it could not 
find enough of the necessary kinds and sizes 
in that inventory to build fifteen or twenty 
grain bins. Stock replacement at present 


will serve to keep up a working balance 0! 
assortments; not to build up a huge specu- 
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lative total of inventory. If the government 
were to confiscate all the five billion feet 
or less, owned by retailers, it would find 
in the lot an amazingly small proportion of 


1 


lumber useful in the war effort. 


Retailers in the War Effort 

But the point Secretary Northup has hit 
irdest is that curious assertion about 
etailers having no part in the immediate 
fort to win the war; that they are unneces- 
sary agencies in getting lumber to war 
industries. Known facts refute this state- 
ment. Men in a position to know, who 
have no personal connection with lumber 
retailing, testify that, but for sales made 
| 
| 


_ 


retailers to war agencies, the whole war 
umber - distribution pattern would have 
voken down months ago. Retailers have 
sold hundreds of millions, even billions, of 
feet of lumber to the government; have 
supplied kinds, grades and sizes needed; 
have delivered promptly; have fitted prices 
to the kind and volume of sales made. 

As a matter of plain fact, the business of 
sales and distribution is highly technical; a 
business known to retailers and wholesalers. 
It can’t be improvised. These men know 
distribution; know it as a farmer knows 
his fields. To by-pass this existing skill and 
to set up experimental and untried distribu- 
tion is no more reasonable than demobilizing 
a trained regiment and giving its equipment 
to raw recruits. These lumbermen ask for 
the chance to use their knowledge in the 
war effort. For them, business as usual 
ended when the Japanese struck at Pearl 
Harbor. 


NRLDA Exertions 


This should indicate in a partial way 
something of the effort made in your behalf 
by the NRLDA. It has been an effort to 
get relevant facts known. Northup has 
worked hard on inventory replacements ; has 
no objection to a method, set up in work- 
able form, that is based upon volume of 
sales. He does ask that sales made to war 
agencies as well as sales made for permitted 
civilian purposes be recognized. He asks 
that if inventory control is set up it be 
placed on a sliding scale; for a yard has 
to have a minimum amount of lumber in 
rder to handle its trade. This means gen- 
erally that a small yard needs more lumber, 
measured in percentages of current sales, 
than a large yard needs. A yard with a 
stock of a million feet might be able to 
scll half a million feet a month; while a 
yard selling 25,000 feet a month probably 
would need 100,000 feet to keep all necessary 
items available. 


Production Control 

This page of course is obliged to deal with 
specific orders, rulings and formulas issued 
by government agencies. But keep in mind 
the fact that these orders rest upon a master 
plan or system of grand strategy. Call it 
what you will; it is the top framework of 
public management. Its usefulness depends 
not only upon inner efficiency but also upon 
acceptance by the people, thei will to make 
it work and their readiness to submit to 
Its discipline. If the framework is dis- 
credited and replaced, all these earlier orders 
go out with it. 

This crisis has been in the making for 
weeks. In Washington there has been a 
long contest between military and civilian 
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agencies for control and distribution of raw 
materials. This continues. Manpower mo- 
bilization, control of wages and the fight 
against inflation have mingled in the picture. 


Approaching Trouble 

Several things, big and smail, brought the 
matter into the open. 

The war continued to go against us; 
Tobruk, the Aleutians, the Russian retreat. 
Until action started in the Solomons, we 
were fighting a defensive war; knew little 
about the Army and Navy, where they were, 
what they had, what they were doing. 
Newspapers valiantly played up the destruc- 
tion of Japanese planes and the bombing of 
air bases, to have something encouraging in 
their columns. Then the story, later dis- 
credited, of fifth-column markings pointing 
to American air bases set the editors off in 
a storm of anger. They began making blunt 
statements, asking sharp questions. 

Americans believed our production would 
win the war and that our munitions were 
the best in the world. Then we were told 
that American tanks sent to Africa were 
inferior to German and British. Elmer 
Davis of the OWI announced bluntly that 
production had taken a downward turn in 
June; that deliveries of tanks, planes, artil- 
lery and subchasers were behind schedule. 
On a national hookup, on the anniversary 
of the Atlantic Charter, high officers of the 
government and of the fighting forces begged 
for more production. On the following day 
the Tolan committee released a report, not 
too exact in its suggestions, criticizing the 
organization and labors of the WPB and 
the Manpower Commission. Reports began 
coming in that war production plants were 
closing for lack of supplies. 


The Hunt is Up 


What really is the matter? There are 
a hundred guesses; and the best this page 
can do is to suggest some factors that are 
rather certain to be part of the answer. 

One is the overlapping of agencies, their 
failures to mesh, their lack of authority to 
do their own jobs. Recently the WMC, 
the OPA and the WLB each sent a man 
to the West to deal with labor piracy. The 
three agencies fought each other instead of 
the pirates. Governor McNutt, carrying the 
burden of mobilizing manpower which is 
quite sure to be big problem stuff this fall, 
has no control over wages; and, legislation 
or no legislation, it will not be possible 
to manage manpower until a clear and 
equable wage policy is in effect. Mr. Hen- 
derson has no control over wages; although 
wages are the largest single variable in the 
structure of prices which he must try to 
control. He has no real regulatory authority 
over farm prices; has already been forced 
to bulge some ceilings on account of that 
fact. 


Flexibility 


Certain difficulties can be minimized, but 
not wholly removed, by better management. 

There is, for example, the closing of war 
plants by lack of materials. We hear much 
of co-ordinated production as a means of 
avoiding this, and it should make for im- 
provement. But don’t expect too much until 
war plant output can be completely stan- 
dardized in quantities, kinds, designs and 
steady flow. There has to be flexibility so 
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long as the war changes character. Already 
there have been shifts of emphasis from sur- 
face ships to bombers to pursuit planes to 
tanks to artillery to cargo planes and back 
again to surface ships. Orders shift accord- 
ingly. 

Originally this flexibility was to be found 
in a surplus of raw materials. Plants con- 
tinued to make their special goods and piled 
up inventories of finished products. Those 
extra gun mounts or ship plates would be 
needed sooner or later. But when raw mate- 
rials become scarce, and when every pound 
of metal is needed in immediate production, 
then this flexibility has to be found in a 
surplus not of raw materials but of plants. 
If your factory is tooled to produce tank 
carburetors, and if the army shifts its orders 
from tanks to artillery and sends the metal 
to the gun plants, you shut down until more 
tanks are ordered and more metal is allotted 
you. Co-ordinated production, as a counsel 
of perfection, will not arrive until there is 
no variation in the flow of war orders. 


National Inventory 

Most contractors, already burned by 
shortages, count on getting fewer raw mate- 
rials than they ask for; so they ask for 
more than they expect to get. Occasionally 
they get the full amount for which they ask. 
Charges have been made of hoarding. Gen- 
eral Knudsen says there is “maldistribution” 
of materials rather than shortages. In any 
event, the government has no exact inven- 
tory of raw materials or of production. This 
page recently quoted a government state- 
ment that production of steel ingots was 
being reduced, because the full production 
of the mills could not be fabricated by 
processing plants. The ink was hardly dry 
when the report came in that processing 
plants could handle some forty percent more 
than the total maximum ingot production. 
Processing plants had taken the bugs and 
bottle necks out of their own methods and 
without additional tools or labor were step- 
ping up their output. 

Private industry, due to a steady surplus 
of raw materials, never had to have a 
national inventory as accurate as the one 
called for by total war. The WPB is trying 
hard to create such an inventory record 
through the Production Requirements Plan. 
Thousands of business men have torn their 
hair over the complexity of these reports. 

PRP is about the final effort to make 
the so-called horizontal system of allotting 
raw materials work. This horizontal system, 
of course, is the one under which lumber is 
now being controlled. It is primarily a 
system of ratios and formulas, applying gen- 
erally to a whole industry. 

If this fails, the Army probably will sug- 
gest a vertical or warrant system; modeled 
somewhat after the German plan. When a 
contract is let, the contractor gets a warrant 
for the exact kind and amount of raw mate- 
rials needed. Everything else is outlawed. 
Every industrial production job has to have 
this warrant before it can be started; in 
fact, before it can get anything with which 
to start. There is no “formula” or “pattern” 
production, under which a whole industry 
can operate so long as it violates no general 
rules. It’s like the Chinese laundry; no 
tickee, no shirtee. No warrant, no produc- 
tion. That, at least, is the way this page 
understands the vertical system of raw-mate- 
rials allotment, 
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July Building Sets Record 


Record-breaking construction volume con- 
tinued through July, according to F. W. 
Dodge Corporation. 

Building and engineering contracts 
awarded last month in the 37 eastern states 
amounted to $943,796,000; while this was 21 
percent under the all-time high of June, 1942, 
it was far larger than any other contract 
total ever recorded. Compared with the fig- 
ure for July of last year, $577,392,000, there 
was an increase of 63 percent. 

Ninety-three percent of the large July, 
1942, total was for publicly owned projects, 
indicating the extent to which war construc- 
tion has blacked out private work. Indus- 
trial building contracts were nearly three 
times as large as in July, 1941; heavy engi- 
neering contracts more than doubled the 
July, 1941, figures; residential building con- 
tracts ran 38 percent behind the correspond- 
ing month of last year. 

The cumulative total of construction con- 
tracts for the first seven months of this year 
has amounted to $4,667,521,000, compared 
with $3,127,354,000 in the corresponding 
period of 1941, an increase of 49 percent. 
This year’s 7-month contract total is the 
largest ever recorded for the first 
months of any year. 


FHA Building Figures 


Lumber has constituted the material of 
exterior construction on the major portion 
of the new homes built with FHA insured 
mortgage financing. In the year 1940, for 
example, wood was used as the material for 
exterior construction on 65 percent of the 
homes built under FHA in areas under 
50,000 population. On those homes built 
under FHA in areas above 50,000 in popu- 
lation, about 40 percent used wood. 

A further study of FHA figures shows 
that wood was used as the exterior material 
on about 80 percent of the new homes built 
for less than $2,000 in 1940; about 83 per- 
cent on homes costing $2,000 to $3,000; about 
62 percent on homes costing $3,000 to $4,000; 
about 53 percent on homes costing $4,000 to 
$5,000; about 40 percent on homes costing 
$5,000 to $6,000; about 30 percent on homes 
costing $6,000 to $7,000; about 26 percent on 
homes costing $7,000 to $8,000; about 21 
percent on homes costing $8,000 to $9,000 
and about 18 percent on homes 
$10,000 to $11,000. 

With new home building still possible in 
war industry areas in which there is found 
to be a definite need for additional adequate 
housing for actual war workers, the above 
figures indicate that the lower cost war 
housing now needed constitutes a likely mar- 
ket and a demand for lumber. 

3eyond all this new home building for 
actual war workers is the emphatic declara- 
tion of FHA and other Federal agencies, 


seven 


costing 


that the country’s eighty billion dollar invest- 
ment in its housing should not be permitted 
to deteriorate. Through conversion of 
soundly built large homes into smaller living 
units and the changeover of unused areas in 
a home into living quarters for war workers, 
FHA believes its Title I or Property Im- 
provement Loan provisions offer a substantial 
market for the trade. 

The possibilities for a substantial volume 
of business through this Property Improve- 
ment phase of FHA operations may be 
summed up in this manner: Loans to finance 
essential repairs may be secured from any of 
the qualified lending institutions throughout 
the country in amounts up to $2,500. Such 
loans are not restricted to war industry 
areas. FHA’s Title I program also permits 
loans for remodeling or converting existing 
structures in designated war industry areas, 
of which there are now more than 400 in 
the country, to provide additional living 
accommodations for war workers. 

That there has been a gradual reduction 
in the average amount of loan made for all 
types of improvements under FHA’s Title I 
in the past three or four years and that, in 
each instance, this average is under the 
present $500 restrictions, should show that 
there is still hope for a substantial volume 
of business from this angle of operations. 
For instance, the average loan on all types 
of improvements-exterior painting, additions 
and alterations, interior finish, etc., in the 
past year, 1941, was $412. In 1940, the aver- 
age was $420; the year before that $456, 
and in 1938, the average was $458. 

A further examination of FHA figures on 
such types of Property Improvement Loans 
shows interesting features. The greatest 
percentage of the number of loans insured by 
FHA under Title I in the years 1938, 1939 
and 1940 were in the $100 and $199 grouping, 
with the second highest percentage in the 
$200 to $299 category. These figures show 
that the smaller amount loans constitute a 
highly important and certainly the major 
portion of such type of potential business. 

Farm houses and buildings came in for 
their share of repair and modernization 
attention in past years, also, under FHA’s 
Property Improvement plan. In 1941, there 
were 31,121 loans amounting to $12,412,082 
insured under the Property Improvement 
Loan plan, comprising 4.6 percent of the total 
amount involved. The average loan on such 
farm houses and buildings in 1941 was $359. 
In the years 1938 through 1940, farm homes 
and buildings accounted for a shade over 
4 percent of the total number of such loans. 

Single family dwellings accounted for the 
highest percentage of structures repaired, 
altered or modernized in the last year, 1941, 
as they did in the years 1938 through 1940. 

Size of community is no index of the 
volume of potential business to be found in 
such type of repair jobs, a study of FHA 
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records shows. In those areas outside of 
what are defined by the Census Bureau as 
metropolitan districts of 50,000 population, 
about 30 percent of the property improve- 
ment loans were made under FHA’s plan. 


Building Savings Grow 


New evidence that American families are 
“putting away” a huge volume of savings 
came today from the Federal Savings and 
Loan Insurance Corporation, which revealed 
that investments in insured thrift and home- 
financing institutions increased more than 
$100,000,000 in the first six months of 1942. 

Since January, the trend of new invest- 
ments has been upward and in June the rate 
of increase was 1.8 percent over the previous 
month, equal to the rate of gain a year ago. 
For the first six months of 1942 as a whole, 
the gain in investments was approximately 
half that of the first six months of 1941. 

This lower rate of increase was to be 
expected. The nation-wide campaign to sell 
War Bonds and stamps, in which insured 
associations are taking an important part, 
has diverted a great volume of savings from 
ordinary channels into war securities. The 
larger the flow of money into War Bonds 
the better—for investment in those bonds is 
a primary duty of all Americans. 

At the same time, the volume of other 
types of saving is encouraging, too. The 
hope is that citizens not only will invest at 
least 10 percent of their income in War 
Bonds but keep up their regular savings 
programs and build up a huge reserve of 
spending power for after the war. Then 
spending for new homes and other cherished 
objectives will be as important to the nation’s 
economy as saving is now. 

More than 3,000,000 investors in 2,374 
savings and loan associations are protected 
against loss up to $5,000 each by the Insur- 
ance Corporation. Their savings on June 30 
totaled nearly $2,736,258,000, as compared 
with $2,589,466,000 at the end of 1941. About 
$41,000,000 of this increase was accounted 
for by investments in 39 associations accepted 
for insurance during the period. 





War Housing 


The government’s program for production 
of war housing still calls for the building 
of 270,000 dwelling units in the twelve 
months immediately ahead by private enter- 
prise and private financing. John B. Bland 
ford, Jr., administrator of the Nationa! 
Housing Agency, makes this clear in his 
first major public address, given at the recent 
annual meeting of the Metropolitan Chicago 
Home Builders Association. ; 

He emphasized the necessity of limiting 2!! 
new housing construction at this time to th: 
needs of in-migrant war workers, and th« 
necessity that approximately 50 percent b« 


rental housing. He underlined as No. | 


problem the problem of materials, said “We 




















BILL OF 


24 yards concrete 

1160 conerete blocks 8” 

50 conerete blocks 6” 

24 ft. 8/12 flue lining 

840 common brick 

1 elean out 

| thimble 

20 bolts 18” 

mortar for above 

12 pes. 2/8—12-0 No. | plates 

2 pes. 2/8—8-0 No. | plates 

{ pe. 2/8—16-0 Ne. | plates 

16 pes. 2/10—16-0 No. | joists 

22 pes. 2/10—14-0 Ne. | joists 

20 pes. 2/10—12-0 No. | joists 

12 pes. 2/10—10-0 No. 1 joists 

1100 ft. 1/6 Ne. 2 D&M 

80 pes. cut bridging 

800 lin. ft. 2/4 Ne. | plates 

300 pes. 2/4—8.0 Ne. | studs 

8 pes. 1/4 No. 2 bracing 

16 pes. 2/4—12-0 No. | gable studs 
1500 ft. wall sheathing 

32 pes. 2/6—14-0 Neo. | ceiling joists 
22 pes. 2/6—12-0 Ne. I ceiling joists 
10 pes. 2/6—10-0 Ne. 1 ceiling joists 


4 pes. 2/8—14-0 No. | rafters 
40 pes. 2/6—14-0 Neo. | rafters 


13 pes. 2/6—16-0 Ne. | rafters 
1300 ft. 1/6 Ne. 2 reef sheathing 
12 squares reef shingles 

8 pes. 1/8—8-0 No. 2 collar beams 
3 pes. 1/8—12-0 Ne. 2 ridge 

4 pes. 14x6—16-0 clear finish 

122 lin. ft. 1%4x8 clear finish 

64 lin. ft. gable mold 

3 rolls slaters felt 


MATERIAL 


3 rolls waterproof paper 
134 pes. 1/12 siding 8-0 
125 pes. 1/3—8-0 battens 
200 ft. 1/8 gable siding 
430 yards plaster base 
430 yards plaster 

Metal corners and angles 


960 ft. %xiY2 hardwood flooring 


5 pes. 4-0x8-0 1%” 3 ply 
2 rolls waterproof paper 


GARAGE & BREEZEWAY 


6 pes. 2/4—20-0 Ne. | plates 
6 pes. 2/4—12-0 Ne. | plates 
50 pes. 2/4—7-0 Ne. | studs 
32 pes. 2/4—8-0 No. | rafters 
22 pes. 2/4—7-0 No. | rafters 
650 ft. 1/6 No. 2 reof sheathing 
6 squares roofing 

70 pes. 1/12—8-0 siding 

70 pes. 1/3—8-0 battens 

4 pes. 2/8—14-0 Ne. i beam 

4 pes. 2/4—12-0 No. | ties 

17 pes. 2/4—14-0 Ne. | ties 
180 ft. 5/8x4 M&B Ceiling 

4 pes. 1/8—14-0 clear finish 

2 pes. 1/6—14-0 clear finish 

2 pes. 1/8 No. 2 ridge 

6 pes. 1/6—8-0 doors 

1 set overhead garage door hdw. 
75 lin. ft. 4” crown 

52 lin. ft. quarter round 

80 ft. 1/8 siding 

6 pes. 1/4—12-0 No. 2 bracing 
36 lin. ft. sereiied frieze 

| batten door 2-6x2-0 


Complete Blueprints, Specifications and List of Materials, $3.50 


plank frame 

doors 2-8x6-8 13% 5X 
plank frames 

cellar sash units 
metal areas 
basement stair 

coal chute 

0. S. dr. fr. 3-0x6-8 
0. S. dr. fr. 2-8x6-8 
garage dr. fr. 8-0x7- 
wd. fr. 44x24 2 It. 
wd. frs. 32x24 2 It. 
wd. frs. 26x24 2 It. 
wd. frs. 26x20 2 It. 
wd. fr. 26x16 2 It. 
gable louvers 

wd. 44x24 2 It. div. 

wds. 32x24 2 It. div. 

wds. 26x24 2 It. div. 

2 wds. 26x20 2 It. div. 

1 wd. 26x16 2 It. div. 

| deor 3-0x6-8 1% panel 

2 doors 2-8x6-8 1% 3X 6 It. 
4 doors 2-6x6-8 1% panel 

3 deors 2-4x6x8 1% panel 

2 doers 2-0x6-8 1% panel 

1 deer 1-6x6-8 1% panel 

10 inside jambs & stops 


enenNe nN e®NHK |— NH | — &  Wwnn 


22 sides door trim 
10 sides wd. trim 
275 lin. ft. 5Y2 base 
290 lin. ft. Shee 
24 lin. ft. hook strip 
10 lin. ft. pole 
30 lin ft. 1/12 shelving 
2 threshelds 
1 set kitchen cases & hdw. 
| medicine case 
1 access pane! & trim 
1 pipe panel & trim 
2 sections porch sereens 13-0 
2 eylinder locks 
13 mortise locks 
4" pr. 4x4 butts 
13 pr. 342x342 butts 
10 sash locks & lifts 
236 ibs. sash weights 

hanks sash cord 

tbs. nails 
pr. tee hinges 


SUB CONTRACTS: 


Plumbing, Heating, Electric Wiring, 
Sheet Metal, Painting, Lincleum 
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{ 65-Ib. roll roofing for valleys 11 sides window trim C) 
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1600 ft. %4x8 bevel siding 240 lin. ft. 5Y2 base | 
6 pes. 4-0x8-0 4” 3 ply 260 lin. ft. shoe 
@ ) a} 650 ft. %xi'/> hardwood flooring rg a ga | 
AVAL aa : : ka 1 17 in. ook strip 
LIVING ROOM UTIL] 8 pes. 2x8 14-0 studs (coal bin) paper 
“au(@ela\te A] * 125 ft. 1x6 No. 2 D&M 16 lin, ft. 1x12 shelving 
PICU 2700 ft. plaster base (walls) : 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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d-I x IL-€ 


nN 


thresholds 


NWBxI2B |! abt 
} medicine case 


‘ 


760 ft. plaster base (ceilings) 


ipe panel 
380 yards plaster anton 


2 metal arch: scuttle panel 


7 set kiteh 
WITHOU metal corner beads & angles re 


er 17 60 lin. f 
RASEMEN t. 1x8 clear finish 
110 lin, ft. 1Y%4x6 finish 
110 lin. ft. 3” crown 

214 Ibs. sash weights 
500 Ibs. nails 


3 hanks sash cord 
2 plank door frames 


B l L L 0 F M AT E R j b& L basement stair & platform 17 


liren case 
{ china case 
te trance hood panel 


11 sash lifts 

3 pair 4x4 butts 

10 pair 32x32 butts 
2 cutside locks 

10 inside locks 

13 pair cabinet hinges 
7 eabinet latches 

{3 drawer pulls 


grade stair 
coal chute 


* American Lumberman Houde Plan Ne. 272 


10 yards conerete 50 pes. 2x4 16-0 plates coffer sach units 


i 
i 
i 
5 
26 ft. flue lining 260 pes. 2x4 8-0 studs 1 OS Dr. Fr. 3-0x6-8 1% 
800 common brick 30 pes. 2x6 12-0 ceiling joists 1 OS Dr. Fr. 2-8x6-8 1% 
2 twin wd. frs. 26x24 2 It. 
5 single wd. frs. 26x24 2 It. 
1 


single wd. frs. 26x20 2 It. 


1 clean out door 16 pes. 2x6 16-0 ceiling joists 


1 thimble 40 pes. 2x4 8-0 gable studs 





1120 common blocks 8” 4 pes. 2x8 16-0 rafters i single wd. frs. 26x14 2 It. a 
” 2 pes. 2x8 14-0 rafters 2 gable | fi 
rl gable louver frames 
ao 9 wds. 26x24 2 It. top 6 It SUB CONTRACTS 
tar f b 1 pe. 2x8 12-0 rafters wds. x . p A 
eee ee ae 1 wds. 26x20 2 It. top 6 It Plumbine, Heating, electrical, Painting & 
7 pes. 2x8 14-0 plates 42 pes. 2x6 16-0 rafters 5 : r Sheet Metal 
1 wds. 26xi4 2 It. top 6 It. 
2 pes. 2x8 12-0 plates 8 pes. 2x6 14-0 rafters 1 front door 3-0x6-8 134 detail DEDUCT—WITHOUT BASEMENT 
2 pes. 2x8 10-0 plates 2 pes. 1x8 14-0 rafters No. 2 ridge | rear door 2-8x6-8 134 3x! It. 60 concrete blocks 
34 pes. 2x8 12-0 plates 1200 ft. 1x6 No. 2 S4S roof sheathing 4 doors 2-6x6-8 1% panel Coal Bin material 
18 pes. 2x8 16-0 plates 1600 ft. wall sheathing 1 door 2-4x6-8 1% panel 1 Chute 
" a 3 doors 2-0x6-8 1% panel 5 cellar units 
4 pes. 2x8 14-0 headers a ee 2 doors 2-8x6-8 1% 5X No. 2 2 plank frames, door and hdw 
88 pes. cut bridging 2 rolls slaters felt 8 inside jambs & stops 1 basement stair 
900 ft. x6 No. 2 D&M 4 rolls black waterproof paper 18 sides door trim 8 yards concrete 


Complete Blueprints, Specifications and List of Materials, $3.50 











BESTO 


REAP ROOF PROFITS 


You can’t go wrong on Abesto, 
Mr. Lumber Dealer. Stock it. Push 
it. Let it help you build business 
volume. You can give it your un- 
qualified endorsement. It’s the 
roof covering that makes good on 
new and old roofs. Excels for 
Built-up Roofing, Damp-proofing, 
Roof-coating. Applied COLD. No 
hot kettle. No fire hazard. Holes 
and cracks securely sealed. Years 
of service added to old roofs. 


FOR IMMEDIATE DELIVERY 


ABESTO MFG. CO. 


Michigan City, Ind. 








*uccessful 


elling 


This Low-Cost 
PLAN SERVICE 
Will Hejp You 


Get the Business 


REMODELING JOBS — HOUSE 
ALTERATIONS. They can be 
kept within Government limita- 
tions and still make good orders 
for lumber. Go after this busi- 
ness, Mr. Dealer. And go after 
the farm building business. Lots 
of it waiting. Let us help you get 
it—by furnishing the PLANS. 


Send us a rough pencil sketch. 
Give room measurements, win- 
dow and door sizes, location of 
heating and plumbing pipes, one 
or more Kodak views of exterior. 
We will make plans (3 sets of 
prints) for $9. Preliminary pros- 
pectus, $3. 


Under 
L-41 


(®s 








If your draftsman is drafted 


y let us do your drafting 


WRITE FOR FREE COPY 


“Selling Homes ata Profit” 
Lumberman’s Plan Service, Box 211, Peoria, Ill. 
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are doing and shall do everything we can to 
get materials to the builder.” 

Mr. Blandford said in part: “Our task is 
to meet war need and only that need. Best 
estimate of the War Manpower Commission 
is that we shall have 1,600,000 in-migrant 
war workers to house within the next 12 
months. We estimate that nationally we can 
absorb approximately one-half of the in-mi- 
grants in existing housing. Our program 
contemplates four general types of housing: 
dormitories for single workers; family dor- 
mitory apartments; temporary family dwell- 
ing units; family homes permanent in charac- 
ter wherever such units can be absorbed into 
the community. There we ask that private 
enterprise and private financing take over 
and do as much of the job as they possibly 
can. 


Substitute Materials 


Earle S. Draper, deputy commissioner, 
FHA, told private builders of war housing: 
“You have had a difficult row to hoe and 
you have done well. 

“T think we are through the period of 
greatest difficulty with respect to procedure. 
Acceptance by WPB of the need of getting 
better ratings in the_ field will mean that 
those needing it will be given a rating of 
A 1 J. A simplification to give housing 
utilities the same assistance as the housing 
itself has already been worked out with 
Form No. 545. 

“Trends are all towards the type that uses 
the fewest critical materials. In FHA 
processing there is the strictest possible 
insistence upon economy in the use of mate- 
rials, economy in the design, in respect to 
space, and in everything else that goes to 
make a minimum house. There may be some 
promise in group housing for war conditions. 

“The extent of private building in these 
difficult years to a large extent is going to 
depend upon the ability of the builders and 
designers to find acceptable substitutes for 
critical materials and to design houses with 
those substitutes that conform for a consid- 
erable length of time to standards for 
American mortgages. We do feel there is a 
great opportunity for substitutes in many 
materials for bathroom assemblies, piping, 
and other things formerly made of metal 
which must now be devoted to ships, shells, 
and guns.” 


Farm Crop Storage 


The Department of Agriculture continues 
to warn farmers and grain men of a rapidly 


developing crisis in grain storage. Terminal © 


elevators are already pretty well filled; and 
additional storage space amounting to some 
400,000 bushels will be needed. There was a 
wheat carry-over of more than 600,000,000 
bushels, as of July 1; and this year’s crop 
is estimated at something more than 900,- 
000,000 bushels. 

The Department urges the storage of 
grain, soy beans and the like on farms. The 
Commodity Credit Corporation has nego- 
tiated contracts for prefabricated and pre- 
cut bins, with a total storage capacity of 
100,000,000 bushels. It is moving steel bins 
from corn to wheat areas. 

The Department urges the use of unused 
buildings that can be adapted to storage; 
both on farms and in towns. Local dealers 
can be of service to their farm customers 
by working out methods of repairing and 
equipping farm buildings for the purpose. 
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Remodel with GREGG 











\scttonal | 

Fully assembled at factory, easy to install, these cabinets 
will bring new youth and beauty to the kitchen. Made of 
pine and plywood, toxic treated (without splash board, 
counter, hardware). 

This attractive corner group consisting of a drawer case 
1-6, splayed front base cabinet, a drawer and door 
cabinet 1-6, two wall cabinets 1-10, a splayed front wall 
cabinet, costs as little as $33.19, F.0.B. Nashua. -In- 
dividually packaged, total wgt. 226 lbs. 
Sold only through recognized dealers. 
lay, send check less 2%. 


GREGG & SON 


Nashua, New Hampshire 


To avoid credit de 














The ever - growing demand for 


Sallis Pine 


Proves how GOOD it IS for 
General Structural Uses 


Here is the famous Mississippi Shortleaf Pine at 
its best. You, Mr. Dealer, will find satisfaction 
and profit in handling it. And your customer will 
like it for its all-around quality. 


We also produce fine Southern Hardwoods — 
White and Red Oak, Poplar and Gum. 


ALL Sallis lumber is double-end trimmed. Fin- 
ished stock stored under cover. Shed stock kiln- 
dried. Air-dried items Lignasan-treated. Planing 
mill service. 


SALLIS LUMBER CO. 


Brandon, Miss. 
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eas from Our Postbox 


is the Writer 


Where the Reader 








Wartime Sales Opportunities 


Enter our order for 200 imprinted copies 


of the entire series of mailing pieces.— 
George Chick, Silver Lake, New Hamp- 
shire. 


This is our order for 200 copies of each 
of the entire series of ten mailing pieces.— 
Jacob Mortenson Lumber Co., Wausau, Wis. 

We want the entire series—500 of the 
first and 200 of each of the remaining nine. 

-H. N. Alexander & Sons, Greenville, 
Miss. 

Please send us 5000 copies of the hard- 
wood flooring mailing piece—Inlaid Floor 
Company, San Francisco, Cal. 

Please send us a mat of the advertising 
piece.—Scarborough Builders Supply Co., 
Lumberton, No. Car. 

Send us a mat of the mailing piece in the 


August 8 issue. — Mayes-Howard Lumber 
Co., Covington, Tenn. 

We would like to have the mat of the 
newspaper ad on page 24.—Elkins Builders 
Supply Co., Elkins, W. Va. 

Send us a mat of page 24 for local news- 
paper advertising —W. P. Canby & Son, 
Downington, Pa. 

Ship parcel post 500 reprints advertise- 
ment page 24 for mailing with August state- 
ments.—E. A. Enochs Lumber Co., Natchez, 
Miss. 


Quote us on 2000 copies of ad... . quote 
us on 200 mats of advertisement .... where 
can we get reprints page 24? if the 


series continues as it has started it will really 
ring the bell. Quote us in lots of 2000. 

@ These are statements and questions 
from a few of the hundreds of orders 








Hered a Timely Tip 


Example of what proper display of roofing and siding will do was 
provided by the Thomas-Kinzey Lumber Co., Johnstown, Pa., when 
they remodeled their display rooms, deciding to build the interior 
walls of their private offices of a type of exterior wide siding that 
they had been unable to sell. Although they had a large stock of 
this wide siding on hand and had sold practically none of it, in a 
very few months it was sold out and they had to re-order. Providing 





the public with a life-size model in the display room moved the 
stock, for when the customers saw how it looked they began to buy. 
Above the siding were displayed various colored panels of roofing. 
The window and door units in the wide siding walls were also those 
that the company wished to move fast. By displaying roofing, siding, 
doors, windows, all in their proper relationship to each other, the 
Thomas-Kinzey Lumber Co. found that the types shown very quickly 
became the units that were moving fastest. 











and inquiries that are being received from 
all parts of the country for reprints and 
mats of the mailing pieces and newspaper 
advertisements appearing with the Amer- 
ican Lumberman current series of War- 
time Sales Opportunities. That it is 
“ringing the bell” is evidenced by the 
nationwide interest in the series.—Ed. 


Modernizing Dry Kilns 


Gentlemen : 

There is a shortage of modern drying fa- 
cilities at many lumber and wood working 
plants that is proving a “bottleneck” and 
prevents prompt delivery of many items 
made of wood that must be carefully dried 
to meet the moisture content specifications 
of the Army, Navy, and Air Forces. The 
demand for dry lumber has depleted yard 
stocks of air dried lumber and it is now 
necessary to kiln dry more lumber green 
from the saw. 

Many plants have old type dry kilns that 
can be modernized and equipped with re- 
cording and regulating instruments, properly 
designed fan equipment, and thus made ca- 
pable of doing accurate seasoning of all 
species and thicknesses of softwoods and 
hardwoods. By using the old kiln building 
and all the old metal equipment a minimum 
amount of new material is required and the 
total investment reduced to a minimum. 

It is said that only 244% of all steel man 
ufactured in America is going into commer- 
cial use. If this is true, 97'4% is now going 
into direct war work while 244% is going 
into indirect war work through commercial 
channels. The lumber and wood working 
industry is at present getting only a small 
portion of this 24%. I doubt if any steel 
now being used is yielding such great re 
turns for the war effort as the small per 
centage of metal now going into the manu 
facture and drying of forest products. 

For comparison the relatively small quan- 
tity of steel for one new or remodelled 
double track modern dry kiln 104 feet long 
will produce daily approximately 20,000 
board feet of properly seasoned softwood 
lumber or approximately 10,000 feet of green 
hardwood boards. Since dry kilns are oper- 
ated continuously 30 days per month, this 
means that one modern kiln room will sup- 
ply the Army and Navy with about 600,000 
feet of dry softwood lumber per month or 
over seven million feet per year or one half 
this quantity of dry hardwood. 

A modern, automatically controlled dry 
kiln will satisfactorily season either hard- 
wood or softwood green from the saw to 
any desired moisture content and with much 
less degrade than air drying. ; 

Most of us have forgotten that many 0! 
the products recently made of steel were 
formerly made of wood. The shortage ot 
steel has reminded us that wood will not 
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of America 





All is active on the lumber front. The 
mills are in battle array. There'll be 
no slowing-up on the production 
line. For every day new jobs are 
found for wood to do. More and 
more, wood is being used in place of 
metal. Releasing metal for other 
urgent needs. 

The Winton mills are well-equipped 
to turn out the top-quality lumber 
now needed in so many kinds of 

















beg ia 


ott ag, 


Pine - Fir - Cedar « Spruce 


war production. For down through 
the years Winton lumber has been 
manufactured for dealers who have 
cemanded the BEST for their cus- 
tomers. 


The Winton line includes Idaho 
White Pine, Ponderosa Pine, Califor- 
nia Sugar Pine, Douglas Fir, West- 
ern White Spruce, Red Cedar. We've 
been supplying quality lumber for 
56 years. 





IDAHO WHITE PINE: 


Winton Lumber Co., 
Gibbs, Idaho 


CALIFORNIA SUGAR PINE ana 
PONDEROSA PINE: 

Amador Lumber Co., 

Martell, California 


WESTERN WIITE SPRUCE: 
The Pas Lumber Co., Ltd., 
The Pas, Manitoba and 
Reserve, Sask. 





WINTON LUMBER SALES CO. 


FOSHAY TOWER... MINNEAPOLIS 





PONDEROSA PINE: 
Somers Lumber Cuo., 
Somers, Mont. 
Craig Mountain Lumber Co., 
Winchester, Idaho 
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Urania 


HARDWOODS 
and Yellow Pine 


Used in War construction and war 
manufacturing, Urania Lumber is 
delivering 100% satisfaction, just 
as it has been doing through 45 
years of peacetime use. 


Specializing in Dimension and Tim- 
bers, Urania produces lumber of 
better-than-ordinary quality. Pro- 
ducing at top speed and full ca- 
pacity, meeting the war needs of 
Uncle Sam, we also are trying to 
supply our customers’ needs inso- 
far as Government limitation orders 
will allow. 


Members S. P. A., S. P. I. B 
Scuthern Hardwood Producers 


THE URANIA 
Lumber (Co. Ltd. 


Lumber Manufacturers 
and Tree Farmers 


URANIA, ... . LOUISIANA 





PAR -TOX 
Treated 


NOT 
Treated 





PROOF 
FOR YOUR CUSTOMERS 


These Ponderosa 2x4s were imbedded in termite in- 
fested ground at Austin Cary Memorial Forest, 
Gainesville, Florida, under supervision of the For- 
estry Department, University of Florida. 


One year later this picture was taken. 


PAR-TOX treatment costs 
little — saves much —in wood 
preservation. 


IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 


















75 years of service 
to the sash and door 


industry. 
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only “release steel for victory,” but wood is 
really better for making furniture, filing 
cases, and innumerable other items. We 
should not become discouraged because of 
delay in getting priority or because a pre- 
vious application for priority was denied by 
the WPB. It is essential that application 
for priority be made promptly and that the 
WPB regulations be closely followed. 
Plants who are in need of drying equipment 
to fill orders for the Army, Navy and Air 
Force should renew and be persistent in 
their efforts to get priorities. Perhaps when 


the War Production Board turned down 
their previous priority, forest products were 
not then considered a vital and necessary 


war material. 
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Wood is the most immediately available 
building material for war work. A rela- 
tively small quantity of steel used in drying 
equipment will return “a thousand-fold” on 
the investment in the form of a_ steady 
stream of seasoned lumber and plywood, 
vitally needed to win the war. 

When the officials and public are more 
fully aware of the situation, it is hoped that 
the War Production Board will be more 
liberal in granting priorities and releasing 
material more promptly to plants that are 
in great need of it. 


Chas. J. Williams, President. 
Moore Dry Kiln Co., North Portland, Ore. 


Moore Dry Kiln Co., Jacksonville, Florida. 





Pine Plume Lanter Unpan 





Pine 


Cyprress 
Hardwocds 











BELL BUILDING 
MONTGOMERY, ALA. 


Specializing in 
KILN-DRIED POPLAR 


Solid or Mixed Cars of Pine, Hard- 
woods, Oak Flooring. 





AIR-DRIED or eeiate Planing Mill Seiten. 
odern fan-type  cross-circulatin 
KILN-DRIED Dry Kilns. . 
Plants at Goodwater, Ala., Nota- Serving the lumber trade 
sulga, Ala., Ozark, Ala. since 1899, 





Babcock Ladders Now Neede 


For Building, 


this Babcock Ladder 
not start now? 
sellers and satisfaction-givers. 
LIGHT, they’re made of genuine 


Our single and extension 


greater strength, for longer life. 
step stools, extension types, 
ladders, scaffold ladders, 


tension plank, painters’ staging. 





Step ladder inspection in Babcock factory. 


Remodeling, 
Repairing, Painting, Decorating, 
Fruit-Picking, General Uses 


Mr. Lumber Dealer, you hardly can afford to pass 
selling opportunity. 
These famous ladders are fast 
STRONG, SAFE, 
air-dried 
SPRUCE, with rungs of second-growth HICKORY. 
ladders have heavy 
STEEL RUNG BRACES, tying all 4 corners—for 
Step ladders, 
spread and taper 
extension trestles, ex- 


Why 


Sample Ladders furnished 
for Display 


Get these ladders in your show room. 
They’ll help sell themselves. Many a 
customer who comes for lumber will 
want a ladder, too. Try a sample ship- 
ment. WRITE FOR OUR LADDER 
FOLDER and full information. Why 
not write NOW? 


The W. W. Babcock Co. 


Bath, New York 
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Gentlemen : 

Let me again tell you what a fine job I 
think you have done on presenting the arti- 
cle on the USG Remodel Research House, 
and I must say it is the most complete edi- 
torial on this work so far published. 

Eugene Voita, Architect, 

USG Remodel Research House. 
Chicago, Ill. 
Gentlemen : 

We have observed the new “streamlining” 
of your publication, and wish to congratu- 
late you, not only on its appearance, but 
upon the information you are furnishing. 
You are entitled to hearty support on the 
part of the lumber industry of the country. 

Geo. N. Harder, 
I. Stephenson Co. 
Wells, Mich. 
Gentlemen : 

Trade journals can prove very helpful 
these days in keeping their readers informed 
on various matters of interest to the trade. 
We think the AMERICAN LUMBERMAN is 
doing a mighty fine job in this respect. 

Kerry & Hanson Flooring Co. 
Grayling, Mich. 
Gentlemen : 

As producers of Supercedar closet lining, 
we naturally were deeply interested in your 
article on cedar closets. Suggestions such 
as this one, we feel sure are highly bene- 
ficial to lumber dealers in these critical 
times. The prime purpose of our letter, 
though, is to compliment you on the skillful 
manner with which you handled the subject. 

George C. Brown and Co. 
Greensboro, No. Car. 
Gentlemen : 

We wish to commend you for the splen- 
did presentation in your August 8 issue of 
the Wartime Sales Opportunity for lumber 
and building material dealers in hardwood 
flooring. 

Ozark Flooring Co. 
Bismarck, Mo. 


Gentlemen : 
May I compliment you most heartily on 
Mr. Vance’s editorial, “Hold the Retail 


Lumber Front,” in the August 8th issue of 
AMERICAN LUMBERMAN. 

D. S. Montgomery. 
Wisconsin Retail Lumbermens Assn., 
Milwaukee, Wis. 


Gentlemen : 

We wish to express our approval and ap- 
preciation of your article “American Lum- 
berman Wartime Sales Opportunity No. |! 
—New Floors over Old Floors.” 

Generally speaking we think it is very 
important that as much publicity as possible 
be given to renovation and repair work for 
the benefit of the retail yards wherever it 
will cause no conflict with the war effort. 
In fact, it seems to us that we will have a 
much healthier condition in the country if 
these businesses be allowed to continue to 
operate and if, at the same time,-people be 
encouraged to carry out these small repairs 
and improvements which certainly will not 
keep any necessary materials from defense 
or offense uses. 

We also found the USG article very in- 
teresting. 

We hope that your efforts in this line will 
meet with approval and success. 

Holt Hardwood Company. 
Oconto, Wis. 
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“Can't Get Sheathing Lumber? 


Don’t Let That Stop You! 
There’s Still Plenty of 


Celotex on Sheathing!" | 
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Sell Celotex Vapor-seal Sheathing to 
Replace Critical Materials —Builds, Braces, 
Insulates at One Low Cost! 





5 ie DEALER is meeting an emer- 
gency with available materials, as 
so many other Celotex dealers are do- 
ing. You can, too—and when you do, 
you’re rendering a needed service to 
your customers and your community! 

Standard boards for vertical appli- 
cation are 4’ wide and 8’, 814’, 9’, 91%’, 
10’ or 12’ long; thickness, 25/32”. Cel- 
otex Asphalted Sheathing, 12” thick, 
is also available in the same sizes. 
Stock size for horizontal application, 


BUILDI 


INSULATING SHEATHING + LATH « INTERIOR FINISHES 
ASPHALT SHINGLES + SIDING +¢ ROLL ROOFING 


THE CELOTEX 






as shown, is 2’ x 8’, 25/32” thick, with 
tongue and groove on long edges. All 
three products are asphalt coated on 
all surfaces and edges, and perma- 
nently protected against termites and 
dry rot by the exclusive, patented 
Ferox Process. 

Celotex Building Products are not 
on the “critical” list. They are avail- 
able now in all sizes. Sell them to speed 
emergency construction, and keep 
your sales volume up where it belongs! 





HARD BOARDS + ROCK WOOL BATTS + BLANKETS 
GYPSUM PLASTERS and LATH and WALL BOARDS 


CORPORATION 








CHICAGO 





4| 
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- « - ASSOCIATIONS & CLUBS 





Carolina Dealers Discuss Problems 


Representatives of the lumber and_ build- 
ing supply industry from the Carolinas met 
at Charlotte, N. C., and discussed the prob- 
lems they face during the war. 

The meeting was called by the Carolina 
Lumber & Building Supply Association and 
was presided over by the president, H. S. 
Dockery of Greensboro. E. M. Garner, ex- 
ecutive secretary, conducted a_ roundtable 
discussion, 

Members agreed that the industry, co- 
operating to the hilt in the war effort, was 
finding it hard to operate on the 40-hour 
week with ceiling prices and wage and hour 
law provisions. 

Greensboro, N. C., was selected for the 
annual convention to be held next Jan. 12-14. 


Cloverland Retailers’ Annual 

The Cloverland Retail Lumbermen’s Club 
elected John Winquist, Cloverland Suppl 
Co., Iron River, Mich., president of the 
club at its annual meeting held at Crystal 
Falls, Mich., on July 25. Mr. Winquist suc- 
ceeds Gunnard Hult, who died a few weeks 
ago. (An obituary of Mr. Hult appeared 
in the Aug. 8 issue of AMERICAN LUMBER- 
MAN.) Other officers elected are Harry 
King, Consolidated Fuel & Lumber Co., 
Negaunee, vice president, and E. E. Dick- 
son, City Lumber Yard, Iron Mountain, 
Mich., secretary-treasurer. 

R. M. Beckler, division sales manager of 
the U. S. Gypsum Co.; Otto Lieber, Jr., 
Neenah, Wis., and Don Montgomery, Mil- 
waukee, Wis. president and _ secretary, 
respectively, of the Wisconsin Retail Lum- 
bermen’s Association, were the featured 
speakers. 

The meeting was attended by about 100, 
including the wives of members. The ladies 
were guests at a complimentary 1I::ncheon. 

\n informal evening banquet and dance 
concluded the meeting. 


Pacific Division, National Wooden 
Box Association Meets 

The active co-operation of the western 
wooden box industry in behalf of the cur- 
rent war effort was repeatedly apparent 
throughout the session of the second tri- 
annual meeting of the Pacific Division, 
National Wooden Box Association, held at 
the Palace Hotel in San Francisco on 
July 16. 

In his report, President Albert L. Pearl- 
man, American Box Corp., San Francisco, 
outlined opportunities before the box indus- 
try to aid the war effort and discussed the 
more pertinent problems of the industry. 

Guest speakers were Capt. Clyde H. 
Breen and Lieut. J. A. Gay of the U. S. 
\rmy, San Francisco Ordnance District. 
‘ach of the officers talked upon the neces- 
sities of the Ordnance Department. 

Walter S. Johnson, American Pox Corp. 
and chairman of the transportation commit- 
tee, suggested that members of the associa- 
tion write their congressmen opposing the 
5 percent tax on lumber and lumber prod- 
ucts freight bills, substituting therefor a 
specific amount per ton, and to ask support 





for H.R. 6156, the congressional bill to re- 
move land grant rates on Government traffic. 

The trade promotion committee, directors 
of The Wooden Box Institute, transporta- 
tion committee, and labor and employee 
committee met jointly. Secretary Jack Dob- 
bin was authorized to request Governor 
Olson of California to permit women to 
work after 11:00 p. m. without overtime 
pay, thereby tending to increase the con- 
venience and availability of women to work 
in factories. 

Approval was given the extension of 
membership in the association to the manu- 
facturers of pine veneer covers. 


Memorial Scholarships 


The Tacoma (Wash.) Lumbermen’s Club 
has created two annual war memorial schol- 
arships to be awarded to outstanding junior 
and senior forestry students at the‘ Univer- 
sity of Washington, as the result of the 





ENSIGN PAUL H. JOHNS 


shock of the death of Ensign Paul H. “Pat” 
Jchns, son of Paul H. Johns, president of 
the City Lumber Co., Tacoma, a past presi- 
dent of the Tacoma Lumbermen’s Club, 
and a former regent of the University of 
Washington. Ensign Johns died at his post 
aboard the U.S.S. Lexington in the Battle 
of the Coral Sea on May 8. He was on 
active duty in the signal corps and was 
evidently trying to get records when he was 
overcome by smoke and gas fumes. An ex- 
plosion of gasoline fumes had set the big 
ship afire after the crew had_ successfully 
routed Japanese attackers. An obituary of 
Ensign Johns appeared in the June 27 issue 
of AMERICAN LUMBERMAN. Ensign Johns 
is also survived by a brother, Harold Johns, 
of the sales staff of the Coast Sash & Door 
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Co., Tacoma, by which concern the young 
officer also had been employed during sum- 
mer vacations. 

The two memorial scholarships are de- 
signed to be an enduring memorial to mem- 
bers and sons of members of the Tacoma 
Lumbermen’s Club who lose their lives in 
World War No. II. 

A plaque is now being made to bear the 
names and circumstances of the death of 
those to be memorialized. At first it will 
carry only the name of Ensign Johns. 

Under the terms of the memorial, a cash 
award of $100 will be made annually to the 
outstanding junior student and a_ similar 
award to the outstanding senior in the Col- 
lege of Forestry at the University of Wash- 
ington, each to be chosen by President Lee 
Paul Sieg of the University. In this way, 
the club hopes to commemorate perpetually 
the war’s grim toll and at the same time to 
encourage promising, youthful forestry stu- 
dents to pursue research that may mean so 
much to the future of Washington’s chief 
industry. 

Formal presentation of the memorial 
award was made July 31 by Paul Billings, 
chairman of the club’s war memorial com- 
mittee, and Paul M. Smith, president of the 
Tacoma Lumbermen’s Club, to President 
Sieg at the University of Washington in 
Seattle. Dr. Sieg expressed his gratitude 
and accepted the award in behalf of the 
University’s College of Forestry. 


Safety Congress Will Meet 


The thirty-first National Safety Congress 
and Exposition will be held Oct. 27, 28, 29, 
in three big Chicago hotels—the Sherman, 
the La Salle and the Morrison. Convention 
headquarters will be in the Sherman. There 
will be 200 sessions, with 500 program par- 
ticipants. 


West Coast Mid-Summer Meeting 


An informal mid-summer meeting of the 
board of trustees, West Coast Lumbermen’s 
Association took place in Portland, Ore., 
July 31. The morning session was given 
over to a discussion of the man power short- 
age, priorities, and equipment shortages. No 
action was taken nor were any recommenda- 
tions made. 

In the afternoon a motion picture “Timber 
Athletes,” one of the Grantland Rice sub- 
jects, was shown. This film extols birling, 
high climbing and other athletic endeavors 
of woodsmen. Charles R. French, director 
of public information, and Jim  Selvage, 
counsel, American Forest Products Indus- 
tries, Inc., were present, Mr. Selvage show- 
ing the picture and commenting upon it. 
Some 65 were present. Golf was played in 
the afternoon. There was no evening 
session. 


Coming Conventions 


Sept. 9-10—Concatenated Order of Hoo- 
Hoo, Schroeder Hotel, Milwaukee, Wis. 
Annual. 

Sept. 24-25—National Hardwood Lumber 
Association, La Salle Hotel, Chicago. 
Annual. 

Sept. 24-25—National Wholesale Lumber 
Yard Distributors’ Association, La Salle 
Hotel, Chicago. Annual. 

Oct 5-7—Association of State Foresters, 
Sacramento, Calif. 

Oct. 27-29—National Safety Congress and 
Exposition, Hdqrs, in Sherman Hotel, 
Chicago. 
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In Active Service 

J. Vance Denison, partner and manager 
of the Chickamauga Cedar Co., Stevenson, 
Ala., is a member of the Civil Air Patrol 
and since May 19 has been stationed at Day- 
tona Beach, Fla. For the duration, J. A. 
Denison, father of Vance, has again taken 
over the reins of management at Stevenson. 

John M. Simpson, of the Simpson Lumber 
Co., Inc., Washington, Ind., has been com- 
missioned a captain in the army air corps 
and has reported for duty at Miami Beach, 
Fla. 

J. H. Cosper, manager, Vallejo Lumber 
Co., Vallejo, Calif., has joined the U. S. 
Army Engineers as a captain. 

Thomas J. Gox, secretary, Fisher-Swartz 
Lumber Co., Santa Monica, Calif., has been 
assigned to duties with the Marine Corps 
at San Diego. 

H. H. Burnaby, manager, Sun Lumber 
Co., Beverly Hills, Calif., has reported for 
duty as a first lieutenant at the Officers’ 
Training School, Miami Beach, Fla. 

Daniel Strite, Hammond Redwood Co., 
los Angeles, reported July 30 at Fort Mac- 
Arthur, San Pedro, Calif., and is expected 
to be assigned soon to an Officers’ Training 
School. 

J. R. (Jimmie) May, for a number of 
years sales manager of Shannon Brothers, 
Memphis, Tenn., hardwood manufacturers, 
has been commissioned a lieutenant, junior 
grade, in the Naval Reserve and has been 
sent to Northwestern University for two 
months’ training. H. A. Landree has been 
named Mr. May’s successor as sales manager. 

E. J. Gilbert, superintendent at Lumber 
Distributors, Inc., Stockton, Calif., reported 
recently to the U. S. Navy Instruction De- 
partment at Roanoke, Va. 

W. Douglas Weston, secretary of A. Wes- 
ton Lumber Co., Olean, N. Y., and executive 
officer of the Olean Civil Air Patrol Squad- 
ron, left on Aug. 5 for Pine Bluff, Ark., 
having been commissioned a captain in the 
chemical warfare division of the U. S. Army. 

Major H. Morton Jones, president of the 
R. T. Jones Lumber Co., North Tonawanda, 
N. Y., left recently for Miami Beach, Fla., 
where he will take up duties as a member 
of the army air force. His two sons, 
Douglas B. and H. Morton, Jr., have also 
entered military service. 

John R. Hubbard, for many years a mem- 
ber of the selling staff of the Stone Lumber 
Co., Boston, has volunteered in the Naval 
Reserve with the rank of lieutenant, senior 
grade, and is now at the Naval Station in 
Quonset, R. I. 

L. H. King, King-Marshall Lumber Co., 
Bakersfield, Calif., has reported for duty as 
a captain at the U. S. air corps base, Long 
Beach, Calif. 

Francis Boyd, Boyd Mill & Lumber Co., 
Lompoc, Calif., has been inducted into the 
Army Engineering Corps at Columbus, Ohio, 
as a major. 

J. W. Cooper, Los Angeles, Southern Cali- 
fornia representative of the Rosboro Lumber 
Co., Springfield, Ore., reported for army 
duty at Fort MacArthur, San Pedro, Calif., 
on Aug. 1. 


George A. Pope, Jr., president of Pope & 
Talbot, Inc., San Francisco and Los Angeles, 
Calif., has been made a captain in the U. S. 
Quartermaster Corps, San Francisco. 


Personal Items 

Phillips A. Hayward, formerly chief of the 
forest products division, Bureau of Foreign 
& Domestic Commerce, Department of Com- 
merce, Washington, D. C., and since Feb- 
ruary of this year administrative chief of the 
Durable Goods and Materials Unit, Depart- 
ment of Commerce, has been transferred to 
the Navy Department, on military leave of 
absence, and is now serving in the Lumber 
Section of the Army and Navy Munitions 
3oard. Joseph L. Muller will handle affairs 
in the Department of Commerce during Mr. 
Hayward’s absence. 

Selective logging will be applied for the 
first time in the Kootenay-Boundary area 
of British Columbia, when the Wilson Lum- 
ber Co. moves into a large limit in the Yahk 
forest, south of Elko in the Fernie area. 
The Wilson Lumber Co., which uses a semi- 
portable mill, will move into the area when 
its present operations nearby are completed. 

Assistant State Forester C. H. Schaeffer 
of Columbia, S. C., has announced that the 
State forest service is planning to make a 


‘systematic inspection of the millions of trees 








On July 25, Harry A. Prock, president of Harry 
A. Prock Cabinet Co., Glenside, Pa., held a 
reunion of the Wyatt-Prock Lumber Co. organ- 
ization as it was 25 years ago, during World 
War |, at his home "“Hapwood," Whitemarsh, 
Pa. The entire group is still active and of the 
fifteen members, eleven attended the reunion. 
The four unable to attend were Bert Rolph, 
John T. Wagner, Homer B. Heim, and John 
Welden. Those present were photographed on 
the lawn of “Hapwood." Standing, from left 
to right, they are Byron P. Fell, Howard H. 
Pittinger, Harry A. Prock, William H. Wyatt, 
J. Russell Rowland, George M. Hamel; seated, 
left to right, Mrs. Helen Welsh French, Mrs. 
Nellie Newberry Talbirt, James E. Pittinger, 
Miss Anna |. Welden, and Mrs. Ruth Wingert 
Evans. Still identified with the lumber or wood 
industry are the Pittingers, trading as J. E. & 
H. H. Pittinger, Long Island City, N. Y.; J. 
Russell Rowland, Concord Lumber Co., Wilming- 
ton, Del; George M. Hamel, R. T. Jones Lum- 
ber Co., Philadelphia, Pa.; Mrs. Talbirt, re- 
cenily retired from Tilghman Lumber Co., Phila- 
delphia, Pa.; Bert Rolph, Tilghman Lumber Co., 
Philadelphia, Pa.; John T. Wagner, J. Herbert 
Bate Co., Inc., New York City; Harry A. Prock 
and Mrs. Ruth Evans, Harry A. Prock Cabinet 
Co., Glenside, Pa. 
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that have been planted in the State in recent 
years. The service is particularly interested 
in getting an accurate estimate of the total 
loss of young pines through fire and in 
growth rates:on planted pines and the sur- 
vivals resulting from various planting rec- 
ords. The survey will better enable the 
forest service to advise prospective planters 
and increase the seedlings’ chance of sur- 
vival. 

The Vancouver Door Co., forced to relin- 
quish its plant site at Vancouver, Wash., to 
make way for expansion of the Kaiser ship- 
yards, has purchased the property of the 
Blue Mountain Canneries, Inc., in Monte- 
sano, Wash., and will immediately move its 
plant to the latter site, according to E. W. 
Lundgren and A. J. Langhardt, both of Van- 
couver, Wash., who are secretary-treasurer 
and president-general manager of the firm, 
respectively. 


Mid-summer Conference 


Sixty division, branch, and assistant 
branch managers of Devoe & Raynolds Co., 
Inc., attended the annual 
managers’ mid - summer 
conference held at French 
Lick. tad. We ORE 
Mathews, vice president 
and director of trade 
sales, was chairman of 
the conference, which 
lasted three days. The 
principal purpose of this 
year’s meeting was to re- 
view and establish cpera- 
tional policies dictated by 
an all-out wartime econ- 
omy. It was revealed W. H. Mathews 
that at present more than half the company’s 
output is going into the war effort. 





New Forest Management Company 


After having worked five years for the 
United States Forest Service and seven 
years for the Ozan Lumber Co. in Prescott, 
Ark., Thomas F. Grayson on June 26 sev- 
ered his connection with the latter company 
and organized a _ private 
commercial forest manage- 
ment company to be known 
as The Grayson Co. at 
Prescott, Ark. Mr. Gray- 
son was instrumental in 
bringing about the first 
school forest in Arkansas, 
at Bluff City, and also in 
helping to put under the 
forest management plan 10,000 acres of land 
owned by farmers. In addition, the Ozan 
Lumber Co. turned over to Mr. Grayson 80,- 
000 acres on which to set up a forest man- 
agement plan and supervise the cutting both 
of pulpwood and saw logs on a selective basis. 
Extensive research was carried on in ex- 
perimental plots, forest planting, improve- 
ment cutting, and other phases of silvicul- 
ture. Mr. Grayson is a junior member of 
the Society of American Foresters and a 
member of the American Foresters’ Asso- 
ciation. In 1939 he was elected president of 
the Loggers’ Division of the Southern Pine 
Association. 

The Grayson Co. emphasizes that “Timber 
Is a Crop.” Besides its many services as 
timber estimators and forest managers, it an- 
nounces that “We Can Cultivate More 
Inches of Clear Lumber—Faster for You.” 




















PONDEROSA PINE 


Lumber, CutStock, 
Mouldings 


PONDEROSA . 
BOX SHOOK 


We are now making Box Shook 
at our own factory. Offer for im- 
mediate shipment I5OM 6 4D 
Selects, A.D. Rough or $2S. 


2 
We specialize in industrial lum- 


ber and LADDER STOCK. Try us 


out on your next inquiry. 


Douglas Fir 
Sel. Structural 
Hemlock 
Sitka Spruce 
PORT ORFORD CEDAR 


We operate our own pine mill 
--at Canby, Calif. . . . and cut 
stock factory -- at Alturas, Calif. 


Member Western Pine Association 
"PHONE VICTOR 4143 -- TELETYPE KC 469 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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Recent Weddings 

Miss Marion Rivard Taylor, daughter of 
Mr. and Mrs. Shirley G. Taylor, was mar- 
ried on June 25 to Charles William Cald- 
well, Jr., son of Mr. and Mrs. Charles W. 
Caldwell, of Sacramento, Calif. Mr. Taylor 
is vice president of Taylor & Crate, lumber 
wholesalers of Buffalo, N. Y. 

Miss Mary Allan Pound, only child of 
Mr. and Mrs. Charles FE. Pound, Albu- 
querque, N. Mex., was married July 18 to 
Lieut. Charles Lamp, son of Dr. and Mrs. 
C. J. Lamp, San Francisco, Calif. Mr. 
Pound is a member of Pound Bros. Lumber 
Co., Chama, N. Mex. 

Miss I. Frances Bodge, daughter of Mr. 
and Mrs. Clarence W. Bodge of Buffalo, 
N. Y., was married July 11 to J. Harold 
Badger, son of Mr. and Mrs. H. Ralph 
Badger of that city. The bride’s father is 
head of the Buffalo lumber firm of C. W. 
Bodge & C 

Miss Martha Jane Hetherington, daughter 
of Mr. and Mrs. Hale H. Hetherington, 
Vancouver, B. C., was married to Walter 
Richard Stewart of Hammond, B. C. The 
bridegroom is assistant sales manager of 
the Hammond Cedar Co. at Hammond, and 
the bride’s father is a prominent logging 
operator in the Harrison Lake district. 


AFPI Announces Western Public 
Relations Representative 

American Forest Products Industries, Inc., 
Washington, D. C., announces the employ- 
ment of Chapin D. Foster, editor of the 
Chehalis Advocate, Chehalis, Wash., as 
western public relations representative. Mr. 
Foster will serve as liaison between West 
Coast activities of the forest products indus- 
tries and AFPI’s public relations headquar- 
ters in Washington, D. C., and will be a 
contributor of news. material: for national 
distribution. Mr. Foster’s headquarters will 
be at Chehalis. 


Business Changes 


CALIFORNIA, Los Angeles Ward-Nash 
Lumber Co., Inec., sold to Victory Lumber Co. 
LOWA, Beaman — Beaman Elevator Co. 


changed name to Beaman Co-operative Co. 

Osceola—Nowers-Fleming Lumber Co. suc- 
ceeded by Osceola Lumber Co. 

MICHIGAN. Marlette—Smith & Petersen 
Lumber Co. changed name to Kiteley Lumber 
Co. 

MISSISSIPPI. Louisville—R. T. Perry suc- 
ceeded by Perry Timber Co., Ine. 

Morton—Adams-Edgar Lumber Co. succeeded 
by Stewart-Farris & Myers Lumber Co. The 
entire plant, lumber, and timber holdings are 
included in the sale. All orders on hand will 
be filled by the new firm in the same manner 
as by the Adamg-Edgar Lumber Co., the new 
owners all havin€ been with the Adams-Edgar 
Co. A. B. Farris served as sales manager and 
member of the board of directors; M. L. Stewart 
Was auditor and assistant secretary-treasurer, 
and 8S. B. Meyers served as store manager. 

MISSOURI. Stewartsville—F. A. Gantz yard 
sold to J. B. Russell, Inc.. of Lexington, Mo., 
who have moved the stock to their Cameron 
vard. 

Willow Springs—Ozark Lumber Co. purchased 
by Willow Springs Lumber Co., and the stock 
will be moved to the Willow Springs yard. 

NEBRASKA. Henry—Henry Lumber Co. suc- 
ceeded by C. H. Hilsabeck Lumber & Coal Co. 

OREGON. Fugene—Triple H Lumber Co. 
succeeded by Samuelson Lumber Co. 

Dayville—Boyd Erickson has sold his saw- 
mill to W. H. Kauspisch of Portland, who 
plans to make extensive improvements and add 
a planing mill. 

TEXAS. Sherman Lyman Davis Lumber 
Yard sold to Rhom Pennington. 

WASHINGTON. Kalama—G. M. Holt suc- 
ceeded by Holt Lumber Co, 








Incorporations 


ARKANSAS. Fort Smith—The Cash Lumber 
Co. incorporated by Lynch Creekmore, J. M. 
Tibbitts, and Elizabeth Tibbitts, all of Van 
Buren. 

NORTH CAROLINA. Charlotte—Rocky River 
Lumber Co., $160,000, incorporated by J. F. 
Heinz, W. M. Spurrier, and J. M. Brown, all 
of Charlotte and each of whom has been iden- 


August 22, 1942 


tified with the building materials industry. 

SOUTH CAROLINA. Prosperity—Prosperity 
Lumber Co.; $4,500. To manufacture and sell 
lumber and building materials. W. T. Turner 
is president and A. R. Chappell is secretary- 
treasurer. 

CANADA. BRITISH COLUMBIA. Vancouver 
—Alice Lake Logging Co. Ltd., 1318 Standard 
Bank Building; $500,000. Logging owners and 
operators. 

Vancouver—Fraser River Timber Co. Ltd., 
911 Dominion Bank Building; $150,000. 

Vancouver—Hammond Logging Co. Ltd., 470 
Granville Street. 


New Ventures 


CALIFORNIA. Burbank—Oliver Planing Mill 
Co., 200 S. Victory Blvd., organized by Virgil 
Oliver, Jr., and Alfred Liggins. 

TEXAS. Cleveland—W. A. Wall Manufactur- 
turing Co. is a new industry here, which will 
provide concentration ‘yard facilities, purchase 
the output of rough lumber from the smaller 
mills in this section, and distribute the mate- 
rial through N. E. Wall Lumber Co., -local 
wholesale distributor. 

UTAH. Mt. Pleasant—Valley Builders Sup- 
ply Co. has been established by Vance Peterson. 

WASHINGTON. Tacoma — Prefabricated 
Lumber Products, which has been organized 
by E. N. Eisenhower, M. J. Heidner and R. H. 
Wegener, Tacoma lumbermen, has leased space 
on the site of the Clear Fir Lumber Co., re- 
cently destroyed by fire in Tacoma, and will 
engage in fabricating lumber products’ and 
manufacturing and building structures. Messrs. 
Heidner, Eisenhower, and Wegener are, respec- 
tively, president, secretary, and sales manager 
of Heidner & Co., lumber exporters. 


Casualties 


ARIZONA. Williams—Cataract Lumber Co. 
sawmill, which was recently purchased by Mr. 
Emery from the Merritt estate, was destroyed 
by fire on Aug. 7. 

CALIFORNIA. El Monte—Cal-West Lumber 
Co. yard was swept by fire on Aug. 4, leaving 
damage estimated unofficially at $25,000. It 
was said most of the 15,000,000 feet of lumber 
in the vard was saved. 

KENTUCKY. London—Powers Builders Sup- 
ply Co. suffered fire loss estimated at $14,000, 
partially covered by insurance. 

MISSISSIPPI. Waynesboro — Wayne Veneer 
Co. sustained loss by fire, estimated between 
$20,000 and $25,000. The ripping and loading 
sheds were undamaged and continue in opera- 
tion. 

ILLINOIS. Grayville — Blood Lumber Co. 
sawmill, which has been sawing heavy lumber 
used principally in the oil fields, was destroyed 
by fire. Plan to rebuild as soon as possible. 

OREGON. Kinzua—Kinzua Pine Mills Co. 
planing mill and factory damaged by fire July 
31. There was no damage to machinery except 
by water Actual damage was held down to 
about $25,000 and loss of time to a few days— 
the planing mill lost only two days and the 
factory was running again one week later. 

TENNESSEE. Memphis—Smith Wood Parts 
Co. damaged an estimated $10,000 by fire. The 
loss is partially covered by insurance. 

TEXAS. Beaumont—-Burrus Lumber Co. saw- 
mill and 200,000 feet of lumber were destroyed 
by fire on July 30, with loss estimated at 
$75,000, partially covered by insurance. At 
tempts will be made to replace the 50,000-foot 
capacity pine sawmill immediately. Planing 
mill, dry sheds, and thousands of feet of dry 
lumber were saved. 

WISCONSIN. Mellen — Penokee Veneer Co 
said to be the world’s largest airplane wood 
veneer plant, was destroyed by fire on Aug. 5. 
with loss estimated at $500,000. Most of the 
wood products of the company were being 
shipped to England for use in airplane con- 
struction. Whether or not the plant will be 
rebuilt has not been decided as yet, although 
efforts are being made to obtain necessars 
machinery and equipment to resume produc- 
tion. 


Obituaries 

JOHN H. W. BROCKSTETTE, 64, secre- 
tary and director of the Huttig Sash & 
Door Co., St. Louis, Mo., died of a heart 
ailment Aug. 3, at St. Luke’s Hospital. Mr. 
3rockstette, employed by the Huttig com- 
pany for 52 years, had been secretary sinc 
1927 and a director since 1930. He was 
also secretary of the company’s subsidi- 
aries at Memphis and Birmingham. He is 
survived by his widow and a sister. 

RALPH HENDERSON BURNSIDE, 72, 
well known Pacific Northwest lumber- 
man, died at Cogey Memorial Hospital, 
Portland, Ore., Aug. 8 He had been ill 
nearly four months. Born at Oskaloosa, 
Ia., Mr. Burnside entered the retail lum- 
ber business at an early age. In the en- 
suing years he became president of the 
Hawkeye Lumber Co., a chain of retail 
yards, and was chairman of the board of 
the firm at time of his death. In 1909, 
Mr. Burnside went to Raymond, Wash., 
where he was vice president and later 
president of the Willapa Lumber Co. He 
went to Portland in 1919. Mr. Burnside 
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is a past president of the Northwestern 
Lumbermen’s Association and of the West 
Coast Lumbermen’s Association. He re- 
tired from active business in 1940. His 
interest in youth was brought out in his 
long-time association with the Y. M. C. A. 
Mr. Burnside is survived by his widow, a 
daughter, and a son, Robert S. Burnside, 
both of Portland; three grandchildren, 
four sisters, and one brother. 


ROBERT S. BURRUSS, 59, 
Burruss Land & Lumber Co., Lynchburg, 
Va., one of the largest lumber manufac- 
turing concerns in Virginia, died suddenly 
July 31, from a heart attack while at the 
company’s store in Dillwyn, near here. 
The company owns many extensive tracts 
of timberlands in central Virginia and in 


head of the 





recent months has handled many defense 
contracts, supplying lumber for canton- 
ments and other war projects. 

DR. JUDSON F. CLARK, 72, forestry 


official and inventor of the standard inter- 
national log rule, died July 26 at his home 
in Altadena, Calif. He is survived by his 
widow, a daughter, two brothers, and two 
sisters. 


JOSEPH ANTON EMERICH, 68, presi- 
dent and manager of the Merrill Wooden- 
ware Co., Merrill, Wis., and former mayor 
if Merrill, died Aug. 10 at his home of a 
heart attack. Active in local business ac- 
tivities, he was also president of the Mer- 
rill Lumber & Supply Co., the Merrili 
Woolen Mills, and an officer or director of 
several other firms. In 1905 he helped in 


organization of the English Manufactur- 
ing Co., producers of wooden tubs. This 
firm later reorganized as the Merrill 


Woodenware Co., producers 
ind pails and toothpicks. 
ix children survive. 


of lard tubs 
His widow and 


CHARLES H. GRIFFEN, 85, pioneer 
outhern California lumberman, died at 
his Los Angeles, Calif., home July 30. Mr. 
Griffen was born in Albany, N. Y., and had 
been active in lumber circles in southern 
California since coming to Los Angeles 


in 1891. He operated as the Denison & 
Griffen Co. in Los Angeles for several 
years, then moved to Denver, Colo., and 
Chicago, I1l., returning to Los Angeles in 
1900. He served as secretary of the 


\Montgomery-Mullen Co. until 1918, subse- 
quent to which he operated a lumber yard 
of his own in Artesia, Calif. Mr. Griffen 
is survived by his widow, a daughter, a 
on, and a grandson, Charles H. Griffen 
lll, former sales manager of the Monterey 
Redwood Co., Santa Cruz, Calif., now in 
the Army. 

DANIEL O. HEAD, 68, president of the 
Kenosha Lumber & Coal Co. and a widely 


known member of a prominent pioneer 
family of Kenosha, Wis., died Aug. 7 
ifter an extended illness. He had been a 


former mayor of the city and active in 
business, fraternal and civic affairs. Mr. 
Head was born in Kenosha and spent his 


ntire life there. As a young man, he 
‘ntered the lumber business with his 
father. He was a former treasurer of the 


Wisconsin Retail 
ion. Surviving 
daughters, 


Lumbermen’s 
are four sons 


Associa- 
and two 


WILLFORD HILL, 80, retired manu- 
facturer of Johnson and Brown counties, 
died Aug. 3 at his home east of Franklin, 
Ind, after an illness of two years. He 
rganized the Ideal Veneer Co. in Franklin 
and was associated with his sons in the 
Hill Bros. Veneer Co., Edinburgh, Ind. 
Mr. Hill also operated plants in Spencer 
County, Ind., and Oakland City, Ind. Two 
ons, Harry Hill, former representative in 
the Indiana state legislature from John- 
son and Marion counties, and Howard 
Hill, of Edinburgh, survive. 


JOHN D. HITCHCOCK, 80, former presi- 
dent of the Lumberman’s Door & Trim Co. 
until his retirement in 1930, died in his 
apartment in Cleveland, Ohio, July 15 
after an illness of nine months. Mr. 
Hitchcock spent his entire adult life in 
the wholesale and retail lumber business 
and from 1900 through 1925 operated the 
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John D. Hitchcock Lumber Co. in Ashta- 
bula, Ohio. He was a former president 
of the Cleveland Lumber Club. Surviv- 
ing are his widow, to whom he had been 
married 56 years, two sons, two daughters, 


nine grandchildren, a sister, and a 
brother. 
WILLIAM P. HOETKER, 53, president, 


McWilliams & Schulte Box & Lumber Co., 
Cincinnati, Ohio, died at his Cincinnati 
home on July 12, following a heart attack. 
He was a prominent member of the Cin- 
cinnati Lumbermen’s Club, American So- 
ciety of Military Engineers, and fraternal 
organizations. He is survived by his par- 
ents, eight sisters, and four brothers who 
operate the Hoetker Coal Co. 


OSCAR A. SHIREY, 67, well Known for- 
mer salesman of the Central Pennsylvania 
Lumber Co., Williamsport, Pa., died at his 
home in Linden, Pa., Aug. 2 after a long 
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illness. Mr. Shirey spent practically all 
his life in the hardwood lumber business, 
becoming associated with the Central 
Pennsylvania Lumber Co. in 1906. Failing 
eyesight compelled him to relinquish his 
work a few years ago, and he retired 
with his family to his farm in Linden. 
Mr. Shirey was a veteran of the Spanish- 
American war. He is survived by his 
widow, two sons, three daughters, and 
eight grandchildren. 





JOSEPH J. WALTMAN, SR., 66, presi- 
dent of the Evansville Band Mill Co., died 
13 at his home in Evansville, Ind. 
He was widely known in lumber circles in 
southern Indiana. He was a charter mem- 
ber of the Evansville Lumbermen’s Club 
and several years ago served the club as 
president. Mr. Waltman is survived by 
his widow, a son, Joseph J. Waltman, Jr., 
several grandchildren, a brother, and a 
sister. 








TRADE-MARK 


In your hands, Mr. Dealer, are nearly all of today’s saleable stocks of lumber. 
Most of ours and the stocks of all other large mills are mobilized for war. 
As you wonder when your dwindling stocks can be replaced, is the opportune 
time to ponder what kind of lumber will replace your stock when it again 
can be replenished. Presented here is a preview of the Streamlined Lumber 
Of Tomorrow and the twelve money-in-your-pocket advantages it will bring. 


1. End-Lokt lumber forms solid, continuous 
floor, sub-floor, wall or deck surfaces because 
ends as well as sides interlock. 


2. End-Lokt lumber eliminates close end nail- 
ing and consequent splitting and lessened 
nail holding strength. 


3. End-Lokt lumber eliminates chatter re- 
sulting from one plain butted end joint falling 
over another. 


4. End-Lokt joints can fall where they may, 
i.e., they need not break over a joist or stud 
bearing. This saves sawing, nails and nailing 
necessary to make two ends of plain end lum- 
ber butt over joists, studs or rafters. 


5. End-Lokt joints falling between stud or 
joist bearing are as firm and practically as 
strong as if the piece fully spanned the stud 
or joist bearing points. 


6. End-Lokt lumber saves the extra cost and 
waste involved in diagonal sheathing, sub- 
flooring and roof decking. Ends need not be 
sawed except at windows, doors and the end of 
the run. Any piece sawed off at these points 
can be used as the starter for the next run. 





Trade-Marked — 


7. The cutting, handling and nailing costs 
saved by End-Lokt lumber brings the extra 
strength, continuous surface advantages of all 
diagonal sheathing at little or no extra cost. 


8. Equal savings and advantages are gained 
in the use of End-Lokt drop siding, ceiling 
and porch lining lumber. 

9. End-Lokt, the lumber of tomorrow, makes 
possible greater recovery of better grades. This 
elimination of waste to a great extent offsets 
the extra cost of extra milling. Thus, End-Lokt 
milling operates as an economic factor in the 
supplying of plus value lumber at no premium 
in price. Especially is this true when the 
saving in labor costs it effects are taken into 
consideration. 

10. Bundled in shorter lengths, End-Lokt 
lumber is handled easier and more speedily 
by one man on the job. 

11. Bundled End-Lokt lumber gains freight 
advantage in shipping and “yards’’ in less 
space with less handling. 

12. Bundled End-Lokt lumber simplifies the 
inventory by reducing the necessity of carry- 
ing large assortments. 


Grade-Marked : 
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Lockwood Flooring is made from Ozark 
Mountain Oak. Fine in grain and 
finish, satiny smooth, hard, strong and 
durable, it is scientifically seasoned 
and accurately manufactured. A pride 
Send TODAY product of master flooring-makers. It 
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price list. 
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P. O. Box 6, Springfieid, Mo. 


Mr. Industrial Buyer: Let us sup- 
ply you with Dense Long Leaf for 


Laundry Machinery, Tank, Planing 
Mill uses, Timbers, Dimension, 
Moore Cross-Circulation Kilns. Ex- 
cellent drying facilities under sheds, 
Let us quote. Write us today, 
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- ¢ Reports from Lumber Markets 





Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 


Baltimore, Md.; Buffalo, N._ Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.: Norfolk, Va.: 


Shreveport, La.: Memphis, 


Tenn.: New Orleans, La.; Jacksonville, Fla.; Houston, Tex.: Birmingham, 


Ala.; Kansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; Spokane, 


Wash.; Tacoma, Wash.; San Francisco, Calif.; 


General Review 
During the past fortnight the develop- 
ments of outstanding importance to lumber 
production and distribution at this critical 
point in the war activities has been the 
moves by WPB to completely revise Priori- 
ties Regulation No. 12 which had been in 
orce only since early July. All ratings are 
revised as of August 11 in the Production 
kequirements Plan, known in WPB circles 
as “Purp.” The amendments are volumi- 
nous and if a distributor has a rating or 
other problem in connection with the move- 
ment of lumber the nearest W PB field office 
equipped to furnish up-to-the-minute 
answers, based on these latest amendments. 
Having largely completed the drive for the 
conversion of plants to war _ production, 
\PB is now centering its energies upon 
plans and regulations for the orderly flow 
of essential materials. This has resulted in 
the creation of Priorities Regulation No. 10 
and a code of symbols for use by distribu- 
tors of material. When shortly issued in 
final form it will be made to apply upon all 
purchase orders or contracts after August 
1. To educate producers and distributors, 
\\ PB has staged a series of meetings in all 
sections of the country called by Donald 
Nelson. The first of these sessions was 
classed as a training conference for trade 
association executives and Chamber of Com- 
merce secretaries and was held in New York 
n August 11 and 12, while on August 13 the 
ame experts analyzed and answered ques- 
ms by business executives under the new 
\llocation Classification system. On the fol- 
lowing day, August 14, activities shifted to 
oston where the August 13 program for 
business executives was duplicated. Fully 
o thousand executives attended the ses- 
ons in each city. The WPB experts now 
move on to Cleveland to continue this edu- 
tional campaign through the South and 
\Vest. Representatives of all branches of 
e lumber industry attended all sessions in 
ith cities. Until this amended regulation 
becomes effective on August 31 the original 
iorm of Priorities No. 10 continues in force. 
The sole purpose of this new order is to 
enable the War Production Board to allo- 
cate supplies of strategic war materials to 
the delivery points where most needed, and 
to simplify the routine to be followed by 
shippers by applying a new list of symbols 
lor each type of orders. The experts who 
are handling this difficult problem at key of- 
tices in Washington were made to feel that 
they were among cooperating friends, each 
speaker being generously applauded as he 
brought each rule to bear upon the war pro- 
gram, while making clear that every effort 
was being made to remove embarrassments 
to the production and distribution of civilian 
requirements. 
A program to develop further labor par- 
ticipation in the campaign to increase war 
production of logs and lumber in the Pacific 


oston, Mass. 


Northwest was announced recently by Wen- 
dell Lund, director, Labor Production Di- 
vision, WPB, with the appointment of 
George Herington, Portland, Ore., as his 
division’s special representative for the Pa- 
cific Coast log and lumber industry. Mr. 
Herington will work with Frederick H. 
Brundage, recently appointed as Pacific 
Coast Log and Lumber Administrator. 

He will also work with the management- 
labor industry board for the West Coast set 
up by Donald Nelson, and with the AFL 
and CIO unions in the industry, on problems 
of effective utilization of labor, reduction in 
high labor turnover rates, increase of ef- 
ficiency and production, and the develop- 
ment of labor-management plant committees 
wherever practicable. Special union repre- 
sentatives, one from the International Wood- 
workers of America, CIO and the other from 
the Lumber and Sawmill Workers affiliated 
with the International Brotherhood of Car- 
penters and Joiners, AFL, will be appointed 
to work with Mr. Herington. 

As reported elsewhere in this issue Order 
L-121 freezing softwood construction lum- 
ber, has been extended to August 26. The 
status .quo is maintained therefore for at 
least this period. 

There is not much change in the demand 
and supply situation. The Government is 
still the big buyer and is even accepting 
pond dry (green from the saw) lumber for 
its requirements, a situation which jeopard- 
izes the future reputation of lumber as a 
construction material. The hardwood mar- 
ket is shifting more and more to Govern- 
ment wartime business. Some _ producers 
are disgruntled because shipping orders for 
hardwoods bought some time ago for the 
cargo truck building program have not been 
forthcoming. 

Current figures from the National Lum- 
ber Manufacturer’s Assn. show production 
eight percent less than the corresponding week 
a year ago, and orders and shipments 18 
and 14 percent above production. Unfilled 
orders are 12 percent greater than a year 
ago; gross stocks 27 percent less. Car load- 
ings show an increase of 1,328 cars above the 
preceding week, and an increase of 5,818 
cars above the corresponding week last year. 


Demand 


Eastern Market 


In the area served largely through 
BOSTON the restrictions and limitations 
upon lumber deliveries for civilian use 
imposed by orders L-41 and L-121, plus the 
confusion from the uncertainties as to 
price levels for native softwoods, plus the 
increasing costs of production due to la- 
bor scarcity and uncontrolled wage scales, 
plus lack of water transportation in face 
of a continuing submarine activity along 
this coast, plus the freezing of stocks at 
the mills, results in a sharp cut in demand 
at the yards, and naturally a low level of 
civilian orders in the wholesale offices. A 
very real embarrassment to the retail 
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dealer is his inability to keep up his as- 
sortment. He cannot hope for a large and 
complete inventory, but if he is not al- 
lowed to purchase both boards and dimen- 
sion in limited quantities to maintain an 
assortment he will be unable to book 
business for complete repair jobs or re- 
modeling, in providing housing for war 
workers. 


WPB has staged two conferences with 
lumber representatives at Washington 
and New York during the past week and 
it is understood that this difficulty was 
thoroly canvassed and such relief prom- 
ised as would not curtail needed supplies 
to the war program. 


The market position of Eastern spruce 

is difficult, for with most of the larger 
Canadian mills at the end of their season’s 
log supply, and with stock in pile on the 
mill yards either sold for overseas deliv- 
ery, or commandeered for use at the home 
front in Canada, there is little available 
for movement over the border into the 
States. Also the Canadian government is 
imposing new restrictions upon civilian 
export lumber deliveries over the line. 
With current vessel rates and other in- 
surance charges added, an ordinary cargo 
of spruce dimension to run 40 percent 8 
inches and wider is priced today at $49@$50 
for delivery at a shore yard, a figure that 
is fully ten dollars above the level of 
early spring. 
As the civilian demand for spruce at the 
yards is low and stock replacements are 
difficult, some of the yards are searching 
out small mills cutting less than 5000 feet 
per day (specifically exempted by the OPM 
freezing order) and are trucking needed 
supplies, over long hauls between mill 
and yard. The demand for boards exceeds 
supplies by a wide margin. 

The price position of Eastern pine at 
this writing is still in the hands of OPA 
lumber executives, and latest advices from 
Washington indicate that the new ceiling 
price order for both round and square 
edge will be broadcast before the end of 
the week. All details have been com- 
pleted and merely await the approval of 
the legal department. The avowed pur- 
pose of OPA executives, dealing with in- 
conclusive cost reports from Eastern op- 
erators, has been to set selling prices in 
the final draft of the order at a level for 
each size and grade that would absorb 
steadily rising labor costs, and enable op- 
erators to continue production of this 
vitally important war material. They in- 
sisted that the tentative price list sub- 
mitted to the industry by OPA at the Bos- 
ton meeting of July 8 fell short of this goal. 
Demand for pine boards is coming almost 
entirely in the form of government orders 
or schedules that move directly to war 
projects. The lumber section of OPA is 
only in the preliminary stages of gather- 
ing facts and figures upon which to base 
ceiling prices to govern Eastern spruce, 
hemlock and hardwoods and a separate 
order to cover the pines produced in New 
York and Pennsylvania. 


A shortage of available supplies of lum- 
ber is hampering activity in the BUFFALO 
market. Practically all kinds of softwoods 
are scarce. In Western lumber red cedar 
siding is offered to a greater extent than 
most other items. British Columbia shin- 
gles have been shut off to a large extent. 


The Buffalo hardwood yards report an 
active demand for a variety of woods. A 
large proportion of the orders received, 
probably as much as 80 percent, is said to 
be for the needs of war defense plants 
which are turning out motor truck bodies, 


small boats and cots for soldiers’ sleeping 
quarters, among other things. Prices are 
strong in the different woods. Oak floor- 


ing is being offered to a greater extent 
than most other items. 

The demand for Western pines has 
dropped off to some extent in the Buffalo 
market, owing to the restrictions placed 
upon the erection of homes. Supplies at 
the mills continue meager and it is diffi- 
cult to buy even where no priorities are 
in effect. Reports from the mills state 
that a severe shortage of labor exists and 
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is expected to become more pronounced 
next month. 

The Northern pine demand has been ac- 
tive recently in the Buffalo market, while 
supplies have been much smaller than 
usual at this season. Supplies are coming 
from the East to some extent, but not in 
sufficient quantity to meet the demand. 
Box and crating lumber is much wanted 
and various woods are now being used 
for this purpose. 

Virtually all divisions of the lumber 
trade in BAL'TTIMORE are still concentrat- 
ing on Government business. Neighbor- 
hood yards find their stocks dwindling and 
little chance of obtaining replacements. 
Oak and other hardwood flooring is in 
good supply at the mills and readily avail- 
able, although demand is equal to produc- 
tion for other hardwoods. 

There is very little new or interesting 
to relate from NORFOLK, VA., regarding 
the North Carolina pine or shortleaf pine 
market during the past two weeks. The 
greater portion of the demand has been 
from government projects and from the 
government itself. However, this buying 
has slowed down during the past fort- 
night and the prospects for the immediate 
future do not appear over-bright. It can 
be said, however, that there are a few 
eontractors on Government defense jobs 
who are now in the market for quite a 
lot of pine lumber, but right now most 
of the mills and wholesalers are not par- 
ticularly interested. The retail yards have 
been doing very little during the past 
week or ten days but the box mills still 
continue to be busy and are cutting much 
low gerade pine, gum, and poplar. Right 
now it appears that all of the large proj- 
ects in this immediate territory are about 
completed, and thus far no new projects 
have been started. 


Southern Market 


No change has been noted in the soft- 
wood market in and around MEMPHIS 
With retailers still marking time and 
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wholesalers and manufacturers busily en- 
gaged in filing Government orders the 
market is at a standstill except for a smal] 
amount of remodeling and repair work. 
Homes under construction when freeze 
orders became effective are rapidly being 
completed and no new ones are being 
started. 


Southwest Market 


Few if any new developments have 
taken place in the last two weeks insofar 
as demand for lumber in the KANSAS 
CITY area. The situation is the same; 
demand is far in excess of available sup- 
plies and stocks. Mills report that the 
demand for hardwoods today is nearly 
as great as softwoods, something that has 
never been experienced in this area. At 
recent government auctions it is reported 
that more lumber was left unordered than 
was placed owing to the lack of interest 
by wholesalers and millmen. Retail yards 
in the Kansas City area report that de- 
mands for all dimensions and grades have 
forced operators to pull from bin stocks 
such items which have been very slow 
in moving and placing them on the active 
list in order to fill with some semblance 
of satisfaction the requests. In the agri- 
cultural areas farmers are taking a great 
deal of lumber for grain bins and other 
needs. It is said, however, that some re- 
tailers have been slow to obtain certifica- 
tions in order to replenish such materials 
sold. Shingles are actively sought and 
the market is getting tighter. 


North Central Market 

Northern pine in the MINNEAPOLIS 
area continues in the same category as 
other softwoods so far as difficulty in get 
ting orders placed is concerned. It is al- 
most impossible to obtain material in any 
quantity with fair prospects of. delivery 
within a reasonable time. The unfilled or- 
der file has been cut considerably, but is 
still of huge dimensions as compared with 
former years. Latest reports from the 
Northern Pine Assn., Minneapolis, set the 
figure at 13,305,000 feet as compared with 
5,650,000 feet last year at the correspond- 
ing date, while the previous figure issued 
by the association two weeks before-was 
well over 14,000,000 feet. Orders. to date 
in 1942 total 75,360,000 feet as compared 
with calls for 79,170,000 feet a year ago 
at this time. 


West Coast Market 


Government demands for additional lum- 
ber have become so heavy that the state 
of Washington has opened a huge bloc of 
state owned spruce in the Olympic penin- 
sula region for market purposes. Accord- 
ing to John A. Scully, secretary of the 
Washington state land board, some 75,- 
000,000 feet of spruce in that region will 
be cut and shipped to plants manufactur- 
ing airplanes for war use by the end of 
the current year. Scully estimates that 
approximately 200,000,000 feet of spruce i: 
available for this purpose in the Olympic 
peninsula region, should it be required 
First contracts for cutting this spruc¢ 
have been awarded by the Washington 
State Land Board. They are for a tota 
of 3,908,000 board feet of airplane spruc¢ 
to be cut immediately from stands on thé 
Hoh river. One contract was awarded tv 
the Gehrke Logging Co. of Port Angeles, 
Wash., which bid $7.51 a thousand for 185, 
000 board feet. Moon and Crippen © 
Forks, Wash., was given a contract fo! 
cutting 1,225,000 feet on a bid of $13.29 a 
thousand. Another contract went to th: 
Eagle Logging Co. of Seattle on a bid 0! 
$12.50. The mills where this timber wil! 
be cut into lumber have not yet been an 
nounced, but it is understood that certai! 
mills are to be designated by F. H. Brund 
age, western log and lumber administrato! 
for the WPB, to cut up the spruce. It i 
expected that airplane spruce on'nationa 
forest lands and recreational areas als‘ 
will be cut for the war program. 

With the single exception of bungalow 
siding, in eclipse due to lack vf hom: 
building, all forest products from th 
SEATTLE area are very much in demand 
There seems to be no let up in govern- 
ment needs and federal agencies are hard 
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put in many instances to get what they 
want or even substitute lumber. Mean- 
time domestic demand, like a hungry wolf, 
prowls about picking up any lumber avail- 
able. The difficulty of getting priority 
rating hinders trading, especially in the 
yard trade. 

Much lumber moves to the California 
market, almost all by rail and nearly all 
for the government. East coast movement 
is confined to government orders except 
for odds and ends. Domestic inquiries for 
thousands of feet come in daily. 

The tremendous demand for shingles 
continues. British Columbia mills are re- 
quired by the Canadian government to dis- 
pose of fifty percent of their shingle out- 
put in Canada. This order undoubtedly 
is influenced by the grain bin demand. 


Supply 
Pines 


There is a continued increase in produc- 
tion in the MINNEAPOLIS area, the figure 
to date this year being 68,800,000 feet as 
compared with 55,475,000 feet during the 
same period in 1941. Shipments, however, 
have fallen off over corresponding periods, 
totaling about 72,500,000 feet as compared 
with 73,000,000 feet for 1942 and 1941 re- 
spectively. Gross stocks now on hand at 
the head of the lakes mills total some 
54,500,000 feet; last year 82,610,000 feet 
were available. The 1942 figure is the 
lowest in years for this date, and there 
is no prospect of the manufacturers being 
able to fill sizeable orders in the near 
future. 

Production of shortleaf pine in the 
NORFOLK, VA., area has shown a decided 
decline during the past week. In this par- 
ticular section, and all throughout the 
state of Virginia, and most of North Caro- 
lina, heavy rains have fallen during the 
past week ending a long dry spell. These 
rains have flooded the woods and streams 
so that it has been very difficult to log 
and more than difficult to ship lumber. 
Many small mills have been out entirely 
because of lack of logs. Of course, this 
condition may not continue for a long 
time but heavy rainfall is expected. 


Hardwoods 

The supply of soft and hardwoods in the 
KANSAS CITY area continues to be 
limited owing to the huge demands from 
the government. The announcement last 
week that Ben Alexander of Chicago 
would be placed in charge of co-ordinat- 
ing federal efforts to offset the serious 
production situation in the industry was 
greeted with mixed views in the trade 
here. On the whole, however, it was be- 
lieved that a more workable condition 
would arise from the development.  In- 
ventories of all kinds of dry lumber in 
this district continue to shrink and there 
are a limited number of items which can 
be classed as plentiful. There still is a 
fair amount of oak flooring around; this 
due to the sharp reduction in residential 
building. The supply of rough iumber 
was cut into sharply the last two weeks 
following the purchases by the army for 
double-deck bunk beds. This will require 
about 50,000,000 feet of lumber alone. 
There also is a smaller amount of hickory, 
oak, beech and other heavier woods in 
stock since the truck body business has 
expanded. All dimension and grades of 
yellow pine supplies are the lowest for 
this time in years. Mills have been unable 
to build up stocks. 

The hardwood situation grows more 
tense with MEMPHIS mills continuing to 
sell and ship more lumber than is being 
produced. The War Department is prac- 
tically the sole buyer although manufac- 
turers of boxes and crates are getting 
some hardwood lumber. Rains have added 
to the problems of the manufacturers. 
Much complaint is being voiced of the 
“overnment’s failure to order shipment 
of hardwoods it bought several months 
«go for truck body manufacture. Mean- 
While, the thick oak shortage becomes 
more stringent and there is very little to 
be had. Southern hardwood manufac- 
turers continue to complain because of 
the lower schedule of prices fixed for 
their product than for Appalachian and 
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South Central hardwoods. Ceiling prices 
prevail generally. 

The oak flooring situation has changed 
but little. Orders continue to straggle 
in and are almost as subdued as orders 
for new home construction which don’t 
exist. Prices are at March levels. 


West Coast Woods 


Lumber progressively is becoming 
harder to buy in the SEATFLE area. 
Many inquiries come in asking for any 
lumber available. Local retail yard stocks 
are dwindling. All mills continue to be 
heavily oversold. Some mills are applying 
B and Btr lumber on C orders sold on net 
basis and no discount allowed which 
means more dollars ahead as against ship- 
ping on commercial order and allowing 
usual compensation plus two percent dis- 
count. 

Shingle mills are two to three months 
behind in supplying orders. Some decline 
to book themselves far ahead due to sup- 
ply problems. 

Several of BRITISH COLUMBIA’S larg- 
est sawmills have eliminated their night 
shift and one plant—Sproat Lake Saw- 
mills on Vancouver Island—has been shut 
down, due to increasing shortage of labor 
in British Columbia’s number one industry. 

Sawmill men have warned Elliott M. 
Little, national selective service director 
at Ottawa, that there will be more cur- 
tailment unless the labor situation is im- 
proved, although they are not particularly 
hopeful in view of the similar plight of 
other big west coast industries. The in- 
dustry is short more than 1,000 men and 
production in many of the larger mills is 
down 15 to 20 percent. Evacuation of 
some 700 Japanese from mills in the 
coastal area may have seriously affected 
only a few individual plants, but the re- 
sulting curtailment of output has con- 
tributed to the over-all slump. 

A year or so ago the lumber industry 
was forbidden ground for the employ- 
ment of women, but today there are more 
than 1,000 women engaged in various 
woodworking plants, chiefly planing mills, 
veneer and plywood factories. They are 
used chiefly on the sorting tables for com- 
paratively light work and are not called 
upon to work with machinery—yet. 


Other Woods 


Nearly depleted stocks and low produc- 
tion have combined to force northern 
white cedar trading activity into a record 
slump, MINNEAPOLIS sources report, with 
demand so far exceeding the supply that 
buyers have about given up trying to 
purchase posts or poles with any hope of 
delivery in the near future. Demand from 
rural yards continues, but few orders for 
posts are being accepted owing to the im- 
possibility of filling them. The same situ- 
ation is involved in orders for poles from 
small rural power and telephone com- 
panies, usually in the market at this time 
of year for material for new projects or 
repairs. 


Millwork 


With more sash and door factories 
in the upper Mississippi valley area ob- 
taining orders for war plant work many 
of them are operating at or near capacity, 
but there still is a scarcity of civilian 
business because of building restrictions. 
A pause in war plant housing construc- 
tion also is leaving some of the plants 
with little to do. To date there has been 
no appreciable increase in rural demand, 
though some manufacturers predict an 
upturn with the approach of autumn. 


Logs 

A shortage of logs is the most discon- 
eerting factor confronting TACOMA, 
WASH., sawmills, most of which still are 
literally up to their ears cutting on war 
defense orders. Plywood mills also are 
feeling the full effect of the shortage and 
many plants in other Washington cities 
are even paying high transportation costs 
on logs that are being shipped in from 
Oregon to keep the mills operating. Much 
of the difficulty is due to a shortage of 
woods workers, many loggers having gone 
to work in shipyards and airplane fac- 
tories. 
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TWO WAYS 
TO BUILD 
FOR THE FUTURE 

















TECO 
CONNECTORS 


The TECO Ring Con- 


nector spreads the 


load on a timber joint 
over practically the 
entire cross-section of 
the wood ... brings 
the full structural 
strength of lumber 
into play. 
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ee ¢ Lumber Prices & Statistics 





Western Pines 


Following delivered prices, based on 
past sales, were reported to the Western 
Pine Association by members during the 
period Aug. 3 to 8&8, inclusive. Both di- 
rect and wholesale sales are included and 
are based on specified items only. Two 
districts are given, one being the State of 
Illinois, outside of the Chicago metropoli- 
tan district and the other the State of 
Pennsylvania. Quotations follow: 


ILLINOIS 
PONDEROSA PINE 
Selects S2 or 4S— 
1x8 5/4 = 6/4 RW 





Sy MED, ca weiaared $81.50 $81. 
eee 67.00 67.25 pesarati 
Shop s2s— No. 1 No. 2 
I ia a a sear gration wis wh or tua ae wee aa $59.75 eer 
a ee ee ee ee ee im cn 54.93 
Common, $2 or 48 No.2 No. 3 
ES SNe $46.47 
OOS RS ae eee 52.3 4 75 
ar ae es ee OY | er $36.50 
SUGAR PINE 
Selects S2 or 4S— 4/4 Rn or 5/4 RW 6/4 RW 
B&Btr. RL.....$92 wees $93.00 


PENNSYLVANIA 


PONDEROSA PINE 
Selects S2 or 4S— 
1x8 5/4 RW 6/4 RW 





cS Te sawsewe se cee $85.25 $85.96 
 - eeaee 69.10 41.25 71.25 
at,’ $2s— No. 1 No. 2 
al red ina Salles. he Se Sit ae $62.80 Bates 
Commons, No. 2 No. 3 
OU a. Sear rare reets $48.50 
Cl i. ARS aereey were e 54.50 47.50 
IDAHO WHITE PINE 
Selects, S2 or 4S— 1x8 6/4 RW 
ye kg Re reer $86.75 $100.25 
Gushity CP) Bibs. csvccvas 69.18 aed 
Colo- Sterl- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
Commons S82 or 4S— 
oa. Oe Uo swecee $63.00 $58.40 
BMSS BGMs Ses cds 89.50 63.90 


SUGAR PINE 
Selects S2 or 4S— 4/4RW 5/4 RW 6/4 RW 


4 a ee $96.50 eianeus 

D Select RL... 79.50 81.50 80.50 
Shop 82S No. 1 No. 2 No. 3 

0! a noes $56.50 

6/4 Pe See Ee ae eer at nO 

SFE be sieaoews binard 61.50 





Western Red Cedar 


Prices on Aug. 14 for red cedar siding 
in mixed cars, new bundling, 8 to 18 foot, 
f.o.b. mills, remain as quoted in issue of 
March 21, 1942. Manufacturers’ prices in 
March, 1942, by government order consti- 
tute a ceiling.—Editor. 





Red Cedar Shingles 


New ceiling prices effective June 29 on 
red cedar shingles, f.o.b. mills, are: 
Royals: 


ge |. SS a etn eae neers $5.40 

SENS CI dio. oy i hy cial ar 8 ce te Sgt ib avast Oe eac 3.70 

CE Se erat sane nee yee ee 2.45 
Perfections 

Se Ge ee eae $4.40 

ow, a eee 3.40 

Er cecciascacer agin igtoce'g bret Waid we ate 2.40 
XXXXX: 

See MIETIE,  °7a/G ciectal yar tas ic cas cael de OR $4.00 

oe BR Rrra a ree 3.25 

PINT OMR OEE Nocatee each a le 2.25 





Maple Flooring 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week ended 
Aug. 15: 


oe First Second Third 
SME, “snaeageairs $85.89 $80.82 $66.44 


Douglas Fir 


Quotations on Aug 14, f.o.b. mill on 
Douglas fir items in mixed cars for rail 
shipments direct to the trade follow: 


Vertical Grain Flooring 


Bé&btr. C D 
BG: sckedeumeemeue $60.00 $55.00 $45.00 
Flat Grain Flooring 
PE sictecenncemers $45.00 $43.00 $38.00 
Be site a ces 50.00 48.00 40.00 


Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 


1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
2 eae $37.00 $35.00 $28.00 
Be sacndeonwenas 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1...$31.00 $31.00 $29.00 $32.00 
No. 2... 27.00 27.00 26.00 27.00 
No. 3... 23.00 23.00 21.00 23.00 
No. 1 eee 
12 18 20 
oe fee $32. 00 $32" 00 $33, 00 $33 00 $33.00 
ee Sowa 32.00 32.00 32.50 32.50 32.50 
ee varecmata 31.00 31.00 31.00 31.00 31.00 
| are 31.50 31.50 32.00 32.00 32.00 
BESS ssiews 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


ET ES re ee $32.00 
12x12 20 ft. and shorter.........+e0- 29.50 
ETSEIS BF tO FS TES... cc cc cvcaccvcevcss 31.50 





Northern Hardwoods 
(F. o. b. Chicago) 


Following are prevailing quotations 
f. o. b. Chicago and Milwaukee territory 
on northern hardwoods, as reported by 
Chicago wholesalers: 

Brown Ash— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 


OP sacciman $80.50 $70.50 $57.50 $47.50 $34.50 

are 83.50 73.50 60.50 50.50 35.50 

J ees 88.50 78.50 63.50 50.50 35.50 

|) eer 93.50 83.50 66.50 53.50 35.50 
Bassw ood— 


ye ee $91.25 $81.25 $60.25 $45.25 $35.25 

i, fee 96.25 86.25 63.25 8.25 35.25 
GES socinvias 99.25 89.25 65.25 49.25 37.25 

2 ee 105.25 95.25 74.25 50.25 37.25 
tk, ee 110.25 100.25 81.25 58.25  .... 
i ere 115.25 105.25 86.25 63.25 


4/4 $100.50 $85.50 $64.50 $50.50 $32. 50 
EO vesea 105.50 90.50 69.50 52.50 33.50 
. awe 108.50 93.50 74.50 54.50 34.50 
6 eee 116.50 101.50 81.50 56.50 34.50 
Oe 132.50 117.50 96.50 64.50 Saves 
Bere eceeus 152.50 137.50 reg 67.50 om 
No No. 2 No. 3 
_- Elm— FAS Com. & Sel, Com. Com. 
eS $67.50 $56.50 $45.50 $36.50 
SS eee 70.50 59.50 46.50 36.50 
| eee 70.50 59.50 47.50 37.50 
SS, ere 73.50 62.50 48.50 37.50 
ee 76.5 65.50 50.50 
BEES aeuous 81.50 70.50 55.50 
No.1 No.2 No.3 


Birch— FAS Sel. 


4/4 ...$121.50 $106.50 $73.50 $52.50 $35.50 
5/4 ... 126.50 111.50 81.50 58.50 36.50 
6/4 128.50 113.50 87.50 64.50 36.50 
8/4 ... 130.50 120.50 97.50 68.50 36.50 
10/4 ... 132.50 122.50 100.50 69.50 
12/4 ... 136.50 126.50 104.50 74.50 
5/8 ... 102.50 87.50 65.50 46.50 


3/4 106.50 91.50 70. 5 
Reck kin— 0.50 48.50 


AS Com. Com Com 

4/4 pauls $67.50 $47.50 $42.50 $32.50 
EEE 74.50 54.50 44.50 34.50 
ee 84.50 62.50 47.50 34.50 
| eee 87.50 70.50 49.50 37.50 
ee 97.50 80.50 57.50 40.50 
ee 107.50 90.50 62.50 42.50 


Soft Maple— 


FAS Cun “e'Sel. Com. Com. 


ee $83.50 $63.50 46.50 35.50 
i, Sent 88.50 68.50 at t+ a4 +4 
Bein 96.50 73.50 55.50 36.50 
ee occu 103.50 78.50 56.50 36.50 
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Southern Hardwoods 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 
woods, from reports of sales made from 
from Aug. 13 to 17: 


Quartered Red Gum Plain Red Oak 
No. 1 & Sel.— FAS— 
Fe ews 51.00 3 ae 60.50 
No. 1 & Sel.— 
Plain Sap Gum ae 38.00 
FAS— E 
4/4 .... 56.50 Cottonwood 
a 63.50 
No. 2 Com.— FAS— 
6, a 26.00  ) 44.00 
Quartered Black hae — 
re¢ ac r 
Gem No. 1 & Sel.— 
ik oe 38.00 
No. 1 & Sel.— 2 er 39.00 
I, ee 52.50 | No. 2 Com.— 
i ee 29.00 
Plain Black Gum 
No. 1 & Sel.— Magnolia 
4/4. .40.00@ 40.50 
No. 2 ‘Citi ccn No. 2 Com.— 
vs Se 26.50 ik oe 34.00 
ars .. 36.00 
Quartered White 
Oak 
Cypress 
FAS— 
J, oe 94.50 | Shop— 
on 1 & Sel.— 54.50 4/4 4 38.00 
atias a No. 2 Com.— 
Plain White Oak | 4 i. * -31.25@ 32.00 
5/ $2.25 
No. 1 & Sel.— No. 3 ‘nie 
Ore sas 42.00 ie eer 17.00 








West Coast Logs 


Ceiling prices of logs effective June 20 
are: 


Fir No. 1, $31.00; No. 2, $22-23: No. 3, 
ah . Peelers, No. 1, $40; No. 2, $35; core 
ogs 


— shingle logs, $21; lumber logs, 


Hemlock: No. 2&3, pulp logs, $15.50; 
lumber logs, No. 1, $21.50; No. 2, $18.50; 
suitable Ne peeling, $27. Spruce: No. 1, 
$45; No. 2, $30; No. 3, $17. 





Southern Pine Statistics 


Following is a summary of reports from 


southern pine mills for the week ended 
Aug. 8: 


Number of mills, 101; Units+, 86 
Three-year average production* 27,268,000 
Actual production .........cscc- 26,510,000 
SPOURUIPERONBE SR ook ko ee 65.5 6% nccewiereis 26,966,000 
CWPQOCES. FRCCIVER 6.ook bcsiceaewwes 27,829,000 

Number of mills, 101 
On Aug. 8, 1942 
WMC OFGOTE 6.6 civ cescccces 155,488,000 
Uneold BIGCKS 2 is ciiccseccsecs 25,619,000 
*Oct. 31, 1938, to Nov. 1, 1941. 


+Unit is 316,000 feet of “3-year average” 
production. 





Western Pine Summary 


The Western Pine Association reports as 
follows on operation of identical Inland Em- 
pire and California mills during the week 
ended Aug. 8: 

Report of an Average of 84 Mills: 
Aug. 8, 1942 Aug. 9, 1941 
Production ..... 92,430,000 91,453,00' 
Shipments ...... 78,956,000 93,075,00( 
Orders received... 68,017,000 84,296,000 
Report of 84 Identical Mills: 
Aug. 8,1942 Aug. 9, 1941 
Unfilled orders.. 421,940,000 417,454,000 
Gross stocks.... 907,479,000 1,112,618,00' 
Report of 84 Identical Mills: 
Total for Year to Date 
"1942 1941 


Production .2,083,343,000  2,063,234,00" 


Shipments ......2,381,560,000 2,299, 887,000 
Orders .....- ‘ 


,2'493,233,000 2,446,015, 000 
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National Production, Shipments, and Orders 
Following is the National Lumber Manufacturers’ Association’s report for the two weeks 


ended Aug 8, and for thirty-one weeks ended that date, covering mills whose statistics for 
both 1942 and 1941 are available, and percentage comparisons with statistics of identical 
mills for the corresponding period of 1941: 











Av. No. Per- Per- Per- 
Mills Production Cent Shipments cent Orders cent 

TWO WEEKS: tpteg. 1942 of 1941 1942 of 1941 1942 of 1941 
Total Softwoods.. 366 502,681,000 91 533,892,000 92 554,499,000 160 
fotal Hardwoods. 99 24,174,000 97 ”39 ,924,000 107 26,284,000 94 
Total Lumber.... 448 526, 855,000 91 563,53 i 6,000 93 580,783,000 100 
‘otal Flooring.... 78 11,932,000 46 11,213,000 38 10,205,000 37 


THIRTY-ONE WEERS: 





Total Softwoods.. 377 7,090,034,000 97 8,111,787,000 106 8,774,703,000 107 
Total Hardwoods. 102 376,015,000 100 433,605,000 105 419,985,000 sz 
Total Lumber.... 461 7,466,049,000 97 8,545,392,000 106 9,194,688,000 107 
Total Flooring... 78 289,233,000 SO 270,542,000 74 262,866,000 G5 





Relation of Unfilled Orders to Stocks 


Following is statement of seven groups of identical mills of unfilled orders and gross stock 
ootage on Aug. 8: 





No. of 

Mills Onfilled Orders Gross Stocks 

Rptg. 1942 1941 942 19 
Total Softwoods® .......-. 357 1,574,957,000 1,378,027,000 1,994,653,000 2,754,411,000 
Total Hardwoods® ...... 94 96,360,000 92,133,000 307,538,000 342,621,000 
Potal TwmWer qos cc cccscs 438 1,671,317,000 1,470,160,000 2,302,191,000 3,097,032,000 
Oak PICO cic ccevcccce 75 27,917,000 81,549,000 76,773,000 52,552,000 
Mapie FIGOTINe 6.6066 cesce 13 57877, 000 11,482,000 10,070,000 11,700,000 


‘Of Northern mills, 13 reported on softwood, 14 on hardwood unfilled orders; 15 mills 
n stocks. The total number of mills (451) includes 13 northern plants that are in 
ith softwood and hardwood subtotals. 





the farthest practical limit the elimination of 
critical materials from our products; sec- 
ond: to avoid sacrifice or in case of ex- 
treme necessity to make the least possible 
sacrifice of the quality that has made the 
name ‘Caterpillar’ represent outstanding 
performance in the hands of users.” 


Saves Strategic Materials 
Caterpillar Tractor Co., Peoria, IIl., will 
ve more than 2,300,000 pounds of strategic 

materials in 1942, according to a report pre- 

red to show officials in Washington what 
asures have been taken by the company 
ease the demand for materials of which 
re is a critical scarcity. Assured savings 
will approximate 250 tons of nickel, 700 tons 
of copper, 100 tons of aluminum, 50 tons of 
romium, 40 tons of crude rubber and 
000 pounds of tin, based on 1941 produc- 


terre so 


Will Cut Spruce for Airplanes 


A crew of eight Federal and Washington 
State forestry officials on July 22 started 
marking spruce trees in Washington’s Olym- 


tion levels. pic peninsula district to be cut for airplane 
The saving of crude rubber has been materials requested by the War Production 
hieved by eliminating rubber entirely from 3oard. Cutting of the spruce, which is on 


scat cushion material and by use of re- State school land, has been authorized by 
imed rubber in fan belts and radiator the Washington State land board. Bids will 
se, be called for when the marking has been 
lt is a triumph of American ingenuity and completed. They will be opened ten days 
ientific skill that a program such as is be- after the call is issued, so that actual cutting 
e carried on at “Caterpillar” involves in can get under way early in August. Only 
st cases no sacrifice of quality and in nu- spruce trees more than 40 inches in diameter 
erous instances has resulted in improve- and containing at least one grade No. 2 log 
nt of the product. of U. S. airplane specifications, 32 feet long, 
“Two objectives have guided our program will be taken. Officials estimate that approxi- 
critical material conservation,’ a com- mately 75,000,000 feet of such spruce will be 
ly spokesman asserts. “First: to carry to logged this year. 
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Bailey Lumber Co., Vinegar Bend, Ala., typical medium-sized mill, produces lumber needed for 

war, cutting approximately forty thousand feet daily, including output of two small mills in the 

country. To increase capacity of uniformly seasoned lumber, Bailey Lumber Co. recently installed 
a Moore Cross-Circulation Kiln af their Vinegar Bend mill 
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Nationally Advertised 
Aromatic Red Cedar 


CLOSET LINING 









Packaged 
and Sealed 

GUARANTEED 
90% Red Heart or Better 





PRODUCT OF 


Geo. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 
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FAVINGE FON VE 





Let’s all pull together to win. We 
are giving every communication and 
order immediate and individual atten- 
tion and, subject to war priorities, 
earliest possible action. 


For 27 Years 
Producers and Shippers 
LUMBER and PILING 
On Time -- On Grade 
All Types -- All Grades 


Western Pines & West Coast Lumber 


Large and Long Timbers 
Fir Piling up to 120 Feet 


PATRICK LUMBER CO. 


Establishedi9is ~~ 
Car and Cargo Wholesale Only 


Otfice: Terminal Sales Building, PORTLAND, ORE. 
Warehouse: 612 S.E. Clay St. Teletypewriter FD 94 














- ¢ - NEW PRODUCTS & LITERATURE 





Resin Glue in Glass 8223 


To save metal the Casein Company of 
America annotnces that all 1-pound units 
of Cascamite Powdered Resin Glue will now 
be packed in screw-top glass jars. The new 





package when empty now provides the cus- 
tomer with a useful container for nails, small 
parts, or liquids, or when sterilized, with a 
handy refrigerator jar for the kitchen. 


Care of Woodwork 8221 
A survey conducted among lumber and 
millwork manufacturers, builders, dealers, 


and jobbers, has resulted in a folder now 
available to lumber dealers for distribution 
to their customers. Based on information 
compiled by Ponderosa Pine Woodwork, 
this folder, entitled “Pointers on Care of 
Woodwork” contains authentic facts concern- 
ing care of doors, windows, frames, interior 
trim, stairs, mantels, panelings and cabinet 


work. Methods of woodwork care are given, 
starting with the manufacturer, following 


through with the lumber dealer, covering 
installation by the carpenter or contractor 
and ending with the owner’s own part. Sam- 


ple copies of the folder are available to those 
checking number 8221 on the coupon. Im- 
printed quantities for customer distribution 
can be obtained for a nominal charge cover- 
ing cost of printing and handling. 


8224 


A thin asphalt mastic hoard for use as an 
underlay with linoleum or other composition 
flooring has recently been announced by 
Keystone Asphalt Products Co. Available 
in thicknesses ranging from six one-hun- 
dredths to three-sixteenths of an inch the 
product provides a resilient underlay that is 
stated to be impervious to moisture. Com- 
posed of high melting point asphalt in com- 
bination with fine mineral aggregate, sealed 
between dry non-bleeding liners, it is de- 
signed to be a water-proof, rigid, non-warp- 
ing board. It is available in widths up to 
48 inches and in any desired length. Further 


Flooring Underlay 


information can be: obtained by checking 
number 8224 on the coupon. 
Bathroom Cabinets 82211 


A new line of wood cabinets for bath- 
rooms has recently been announced by the 
Miami Division of the Philip Carey Manu- 
facturing Co. The Miami line consists of 
two distinctive wood cabinet models and 
wood-framed wall mirrors in six sizes. It 
is stated that the cabinet body of the new 
models is made of kiln dried hardwood, with 
joints double locked, glued and tenoned ; door 
back of moisture-proof composition board; 
mirrors of double-strength quality; finish, 
three coats baked on white enamel. A 
feature of the cabinet, especially emphasized, 
is the neat mirror frame of steel (by per- 
mission of WPB), finished to match the 
cabinet. Equipment consists of two glass 
shelves; bar-type door stop; stainless steel 
door strike and bullet door catch. The 
Miami Wall Mirrors are said to be of No. 1 
plate glass with hardwood frame; mirror 


For Further 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St., 
The desired information will be forwarded promptly. 


Chicago, Il. 


8221 8222 
8226 8227 
82211 82212 
DE tuskiigestacaneey ae +6 Ghee 
RINGS eer 
Address 


Information 


Sign the coupon, 


8223 8224 8225 
8228 8229 82210 
82213 82214 82215 
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back of Carey Utilizit Board; finish in three 
coats baked on white enamel. Further infor- 
mation can be obtained by checking number 
82211 on the coupon. 


Non-Metallic Convectors 

To conserve critical material, The Trane 
Company, La Crosse, Wisconsin, has_per- 
fected a non-metallic cabinet convector to be 
used in place of all-metallic convectors and 
radiators. Except for screws, cabinets are 
constructed of non-metallic materials. Side 





and top panels are fabricated from rigid fibre 
board. Supporting members are of hard 
wood. The element of the non-metallic cabi- 
net convectors is constructed of steel fins 
and tubes. Amount of metal used in these 
new convectors is equivalent to one-fifth of 
that used in the ordinary radiator. 


Shingle Texture Featured 82215 

An “armored texture” to enhance appear- 
ance and increase weather resistance of its 
“Tite-on” asphalt shingles has recently been 
announced by the Ruberoid Co. It is stated 
that new process accentuates the wood-grain 
appearance of the shingle by making the 
grain lines more pronounced, and instead of 
being black are “armored” with colored 
mineral granules selected to provide a color 
contrast with the body of the shingle. The 
development does not increase the cost of 
the shingle. It is stated that the trade-name 
“Tite-on” was derived from the fact that 
each shingle in addition to being nailed to 
the roof was secured by being locked at four 
points with adjacent shingles. 


Reflector Light Unit 82210 

A new reflector unit for 2-40, 3-40, and 
2-100 watt Fluorescent lamps, formed oi 
pressed wood instead of steel, has recently 





been announced by Edwin F. Guth Co. This 
light-weight reflector readily can be used in 
war-plants. Accessory housing is of steel 
and features “side of channel” starter 
switches and “bump-proof” end plates. Fur- 
ther information can be obtained by checking 
number 8221 on the coupon. 


8222 
Viking 


Coal-fired Furnace 


Arrangements made with the 


Manufacturing Corp., Dayton, Ohio, to per- 
mit the sale of its new Viking Self-Stoker 
Furnace through Chrysler Airtemp Sales 
Corp. dealers have provided these dealers 
with types of equipment they are permitted 
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Every Operation Is Under 
Our Own Control 


We operate exclusively in our own stands of virgin 
imber—logging is done by our own crews, and han- 
dled by our own railroad equipment. Modern precision 
milling methods further assure both QUALITY and 
QUANTITY in lumber for every construction purpose. 


Old Growth Yellow 
Douglas Fir — Sitka 
Spruce — West Coast 
Hemlock. 


Ms 






The Trade Mark of 
QUALITY LUMBER 





LUMBER CORP. 


HEAD SALES OFFICE 
PORTLAND, OREGON 
MANUFACTURING PLANTS 


TOLEDO, OREGON 





bls & Mae 
Lumber Company - 


Savannah, Georgia 


Manufacturers TIDEWATER RED CYPRESS 
SOUTHERN HARDWOODS 
YELLOW PINE 


Modern band mill, up-to-date precision 
machines, advanced dry-kiln equipment, 
Quality lumber 
items in Red Cypress, Hardwoods, Yel- 


complete planing mill. 


low Pine. Can grade-mark and trade- 


mark. 5 R. R. connections. 


Members Nat. Hardwood 
Lumber Assn., So. Hdwd. 
Producers, Inc., So. Cy- 
Press Mfrs. Assn., So. Pine 
Insp. Bureau, Nat. Lbr. 
Exporters Assn. 








942 Amenmecan fumberman 57 













Lumber on its way to the kilns. Pacific National Lumber Co. 


Heavy Wor Demands for 
Pacific Rational Lumber 


Douglas Fir, the old reliable, with its strength and 
staying qualities, is much demanded for many war 
uses. U.S. Navy minesweepers have keels of Doug- 
las Fir timbers produced by Pacific National Lumber 
Co. We have special equipment for cutting timbers 
up to 135’ long. Speeding the manufacture of lum- 
ber for war industries and defense housing, this 
organization will be on the war production line ‘til 
America wins the Victory. 


OO DODO OOOOE 


Douglas Fir 
West Coast 
Hemlock 


Pacific National 
COMPANY 


LUMBER 
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TACOMA, WASHINGTON 
The Crosby mills, with new The Crosby line includes 








manufacturing equipment 
and greatly increased facili- 
ties, are meeting Uncle 
Sam's needs in war lumber 
production—and striving to 
keep regular customers sup- 
plied with lumber not cov- 
ered by Government restric- 
tion orders. 


ROSEMARY PINE 
FINISH is the finish 
without a fault. The 
pick of virgin Missis- 
sippi Pine, it's fine 
textured, satiny 
smooth, with all re- 
finements of modern 
manufacture. 


Crosby 


Lumber 


Oak Flooring, Yard and Shed 
Stocks, Dimension, Ceiling, 
Siding, Mouldings, Casing, 
Base, Timbers, Treated Lum- 
ber, Posts, Poles. 
LOG CABIN SIDING 
for permanent con- 
struction. 













Dowicide-treated 
Timbers. (Everything 
else kiln-dried.) 





Booth- Kelly 
Douglas Fir 


“Make it with Wood” is the new slogan 
of wartime industry. There seems no 
limit to the many-sided usefulness of 
forest prodvets. War and modern sci- 
enee are showing how wood ean replace 
other materials and how it can be used 
‘nm ways hitherto unknown. 


The Booth-Kelly Lumber Company pro- 
duces the famous CERTIFIED Douglas 
Fir lumber. Stock of choice quality, cut 
from old-growth timber, it stands the 
tests of time and usage. Tough, strong 
and sturdy. it is carefully seasoned and 
painstakingly manufactured. The name 
of Booth-Kelly on the lumber is our 
pledge of QUALITY in the wood and 
in the manufacture. 


Dimension Casing Ceiling 
Drop Siding Finish Stepping 
Mouldings Flooring Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 
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TWO MILLS—SPRINGFIELD & WENDLING. ORE. 
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to sell, under necessary government regula- 
tion, for both new workers’ homes and for 
servicing or replacing equipment in older 
dwellings. This new furnace is an answer 
to the demand for coal-fired equipment in 
areas where oil- or gas-fired equipment has 
been prohibited. Airtemp also recently 
announced its new product l’ormdux devel- 
oped to replace sheet steel ductwork. It is 
stated that Formdux saves + out of 5 pounds 
of critical metal previously required. Fur- 
ther information can be obtained by checking 
number 8222 on the coupon. 


Forest Industry Ads 8225 

A booklet of ready-made newspaper 
advertisements for use by forest industries 
has recently been released by the American 
Forest Products Industries, Inc. Each 
advertisement shown is available in mat form 
at no cost. Designed to present the public 
with an accurate picture of the value of 
our forest resources, these ads are sized for 
3-column, ten-inch space, with the exception 
of one which is for 4-column, nine-inch 
space. A copy of the booklet can be obtained 
by checking number 8225 on the coupon. 


Cabinet Literature 8226 

A folder on remodeling, repairing, reno- 
vating, new kitchens for old, and a folder 
on corner china cabinets have recently been 
released by Gregg & Son. The kitchen 
folder presents tloor plans and drawings of 
proposed installations, together with specifi- 
cations and types of cabinet units available. 
The folder on china cabinets displays various 
types of corner cabinet installations and 
styles of cabinets available. Copies of these 
folders can be obtained by checking number 
8226 on the coupon. 


Paneling and Doors 82212 


A folder on three-ply WallWood paneling 
and a folder on three-ply panel flush doors 
have recently been released by the American 
Plywood Corp. These folders contain de- 
scriptions and illustrations of rooms done in 
various finishes of three-ply panels and con- 
tain suggestions for door installations. 
Designed to stimulate customer purchases 
copies of these folders can be obtained by 
checking number 82212 on the coupon. 


Waterproof Compound 8228 


A new chemical powder called Drye has 
recently been announced by the Weather 
Seal Co. It is stated that this powder can 
be used for hardening and waterproofing 
cement and mortar when included in the mix, 
and is suitable for patching cement floors 
and bonding tile to cement. It is also said 
to repair cracks in iron and to be used as 
a furnace cement. It is mixed with cold 
water to form a paste which can be brushed 
or troweled on the walls or surface to be 
waterproofed. Coverage is said to be 
approximately 10 sq. ft. per pound, with cost 
at approximately 2c per square foot. Fur- 
ther information can be obtained by checking 
number 8228 on the coupon. 


Resin Emulsion Paint 82213 

A new resin emulsion paint called O’Lite 
designed for use on almost any type of 
interior surface has recently been announced 
by The O’Brien Varnish Co. In paste form, 
it is available in eight colors and white. 
When thinned with water, one gallon of the 
paste makes one and one-half gallons of 
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paint. O’Lite requires no primer or sealer. 
It gives an opaque, cloud-free job in one 
coat. It may be applied with brush or spray 
over new or old painted plaster, wood, brick, 
cement, wallpaper, concrete, acoustical board, 
metal, etc. It has no odor and may be 
washed with soap and water. Dries in one 
hour to a flat finish. One gallon of O’ Lit 
will cover approximately 700 square feet de 
pending upon the type of surface to be 
painted. <A folder on this paint containing 
a color card can be obtained by checking 
number 82213 on the coupon. 


Wallpaper Merchandiser 82214 


To provide dealers with a quick-turn-over 
non-priority line, Devoe & Reynolds Co., 
Inc., have recently announced a new 30-pat- 
tern wallpaper merchandiser requiring onl) 
20 square inches of floor space. This mer- 
chandiser and line of wallpaper was designed 
to make this type of goods practical for all 
dealers. Further information can be obtained 
by checking number 82214 on the coupon. 


Outdoor Stove 8229 

A new outdoor cook stove called the 
waist-hi cook stove is being offered by The 
Majestic Co. It is available without priori- 
ties from existing stocks. It can be moved 
to any desired spot in the yard or cemented 





into place. It is suggested for parks or 
public playgrounds. Mounted on a swivel 
base it can be turned in any direction to get 
the best draft. Cooking surface is 10%) 
inches by 25% inches, ash pit with door 
forms a baking oven. Unit weighs 
pounds and uses charcoal for fuel. Further 
information can be obtained by checking 
8229 on the coupon. 


Plastic Use Booklet 8227 

A booklet covering use of plastics in war 
and peace with particular emphasis on 
developments since the war has recently been 
released by R. D. Werner Co. The booklet 
was prepared for use in government anc 
contractor offices to show the uses to which 
extruded plastics could be extended. Thi 
booklet contains notes on some of the primi 
characteristics of plastics, some of the uses 
recommended, the general properties of plas 
tics, and figures on the minimum and maxi 
mum shapes. Copies of this booklet can 
be obtained by checking number 8227 on 
the coupon. 
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CARRIER CO. 


Seattle @ Portland @ San Francisco @ Vancouver, B.C. @ Pine Bluff, Ark. @ New York City @ Hoboken, N. J. ® Factory — Benton Harbor, Mich. 
SAINI: 


CALIFORNIA 
Sugar Pine and Ponderosa 


California Sierras High Elevation Quality Timber 


















Selects, Shop Lumber, 
Pattern Lumber, Mould- 
ings, Common Boards, 
Dimension 


Planing Mill 
Box Factory 
Moulding Factory 


Quincy Lumber Company, Inc. °"csiiornia 


MILLS AT SALES OFFICE 


QUINCY, CALIFORNIA QUINCY. CALIFORNIA 
BLOAT. CALIFORNIA ©. C. MORRIS, SALES MGR 





“Sudden Senuice” for U.S 
D Mills of AN GELIN A 


When it comes to high-speed production, Oak, Gum, Ash, Cypress, Gum Veneer, 
that's right up our alley. The mills of Dimension, Finish, Casing, Base, Mouldings, 
Angelina, working in conformity with WPB Oak and Maple Flooring, Oak and Gum 
Order L-I21, are rolling out the lumber for Trim, Lath, Pickets, Woven Wire Picket 
the needs of U. S. A. Manned by skilled Fence. 

workers, manufacturing by modern methods, 

these mills are well equipped to serve. Sell Angelina Hardwood items for repair, 
Angelina products are. Short Leaf Pine, remodeling and farm building jobs. 


CHICAGO REPRESENTATIVES: 


JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St., Chicago, Ml. 


Retail and Industrial Sales ANGELINA COUNTY LUMBER COMPANY, Keltys, * Texas 


Phone, write, wire. 





\. E. BOATRIGHT LUMBER COMPANY, KURTH LUMBER MFG. CO., Clarksville,’ Texas ANGELINA WARDWOOD co., 
111 W. Washington St., Chicago, Ul. TROUT CREEK LUMBER CO., Kirbyville, Texas Sales Office, Lufkin, Texas. 
Railroad and Car Material TEXAS OAK FLOORING CO., Dallas, Texas Mills at Ewing, Tex. and Ferriday, La. 





@ All We Manufacture is Cypress 
@® And All the Cypress We Manufacture.is 


GENUINE TIDEWATER RED CYPRESS 


It's The Best You Can Buy 


BURTON -SWARTZ CYPRESS COMPANY 
PERRY, FLORIDA 












Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


1) aoa of “C & D” Brand 
0 AK FLOORING 


HARDWOOD LUMBER 


‘ From 


FAMOUS ST. FRANCIS BASIN 


Wire for quotations 





LEMIEUX BROS., INC. 


FORESTERS--TIMBER ESTIMATORS 
APPRAISERS--CIVIL ENGINEERS 
410-22 Maritime Bldg. NEW ORLEANS, LA. 
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y {Ne uf H. E. Webster Lumber Co. 
Kansas City, Mo. 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 














There’s Paint 
a Product 


FOR EVERY PURPOSE 


THE PATTERSON e SARGENT COMPANY 
CLEVELAND, OHIO 
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Company's War Efforts Told 


The role of the Masonite Corp. in civilian 
and war industries was told by R. G. Wal- 
lace, vice-president and general manager of 
the company, at Chicago, Aug. 12. 

Masonite is operating at full capacity, ac- 
cording to Mr. Wallace, because of the 
strong national demand for alternates for 
steel, aluminum, rubber, cork, asbestos, and 
other scarce materials. 

“Masonite products are made of southern 
pine and hardwoods and do not depend on 


imports. Production has been increased by 
more than 30 percent 
at the Laurel, Miss., ~~ 


plant and it is operat- 
ing on a 24-hour day 
basis, seven days a 
week.” 

Presdwood, the basic 





R. G. WALLACE 
Masonite Corp. 





Masonite hardboard 
product, is made by 
exploding wood chips 
under heavy steam 
pressure in an indus- 
trial gun. The fibre- 
mass that results is 
pressed into grainless hardboards that are 
smooth, dense, and highly moisture-resistant. 
“The Government is using Masonite 
boards for Army Signal Corps trailer exte- 
riors, tank linings, ambulance interiors, air- 
plane die-stock, mess tables, barracks, field 
headquarters, and arsenal shell holders,” Mr. 
Wallace said. “In civilian production the 
boards are replacing tons of steel in the 
manufacture of war-style refrigerators, filing 
cabinets, office equipment, furniture, and 
many other new articles. They are also 
widely used in numerous types of military 
and essential private housing projects.” 
“You may call the products ‘substitutes’ if 
you wish, but the fact remains that many 
of them involve revolutionary techniques that 
will be continued long after the war. Our 
research department is continuously devel- 
oping new materials, latest of which is a 
hardboard that can be bent to form re- 
fHlectors for fluorescent lighting, with an es- 
timated saving of 50 tons of steel per day.” 





Buys Government-Owned Timber 


The Grayson Lumber Co., Birmingham, 
Ala., has been awarded the contract to cut 
the 120,000,000 feet of government-owned 
timber from the Black Warrior National 
Forest in North Alabama, according to an- 
nouncement made by Joseph C. Kircher, 
Atlanta regional director of the U. S. Forest 
Service. The forest has just been renamed 
the William B. Bankhead National Forest 
by congressional action. 

C. H. Grayson, president and owner of 
the Grayson company, who attended the bid 
letting in Atlanta on Aug. 6, said the con- 
tract involved $500,000 for stumpage rights 
on the timber to be cut over a period of 
17 years. 

T. B. Richardson, general sales manager 
of the company, said a town and mill site 
would be established immediately on the 
tract near the Lawrence and Winston Coun- 
ty lines. The mill will furnish employment 
for more than 100 persons and will cut 40,000 
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feet of lumber per day. Provision is made 
for protection of growing timber, so that 


the forest will furnish a_ sustained yield, 
The forest contains both soft- and hard- 
woods. 


The Grayson company has supplied scy- 
eral million feet of lumber to the govern- 
ment within the past year, and presumably 
most of the yield from his Bankhead tract 
will go to the same outlet. 





Creatoted 


FENCE POSTS 


Made from thoroughly sea- 
soned Southern Yellow Pine, 
pressure-treated full length 
with creosote. Durable, eco- 
nomical, fire-resisting. 


CREOSOTED LUMBER, TIM- 

BERS, POLES, CROSS ARMS, 

PILING, BLOCKS, R. R. TIES, 
CREOSOTE 


REPUBLIC 
CREOSOTING CO. 
INDIANAPOLIS, IND. 


17 PLANTS Jo Serue You 

















CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a rea 
jet nll Job—Use CALBAR CAULKING 
COMROUN 
Asbestos , Siding usually requires 4 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 
Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 


Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 



































LOOSE LEAF TALLY BOOKS 
TALLY SHEETS with Waterproof Lines 
Samples and Catalog on Request 


ards Car Movers Hammer Stamps 
} a By Tally Pencils Marking Sticks 
Rule Cases Rules Leather Aprons 
Pickaroons Gauges Load Binders 


Books tor Lumbermen 


FRANK R. BUCK & CO. 


CHICAGO. ILL. 
= ba bm Rollers Sectional Board Rules 











CORINTH, MISS. 


CORINTH "sn" & 


Sawmills, Edgers 
Smooth End Trimmers |, 
‘Mill Supplies i 








